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AnnoTanus: [IpeaMeTOM MCCAGAOBAHUS BHICTYTIAIOT TEXHOAOTHHU IIPOAAK U IIPOABIDKEHHS IIPOAYKIMU Ha phiHke B2B. B2B
KaK OAHA U3 MOA€AEl S9AeKTPOHHOTO Ou3Heca IPeACTaBAsieT COOOI yCTaHOBAGHHE KOHTAKTOB M AGAOBBIX B3AUMOOTHOIIEHHI
MEKAY CaMOCTOSITEAbHBIMH He3aBUCUMBIMU CyObekTaMu 6usHeca. L]eAp — BBIIBUTD TEHAEHIIUH B MCIIOAB30BAHUH dAEKTPOH-
HOJ MOAeAU OH3HeCa AASL COBEPIIEHHUS CAGAOK Ha POCCHUIICKOM PBIHKE U Ha OCHOBE aHAAM3a 00beKTHUBHBIX (paKTOPOB U TPeH-
AOB Pa3BHUTHS 9KOHOMHUKH, 0COOeHHOCTel phiHKa B2B c$opMyAHpOBaTh B CAOXKHBIIMXCSI YCAOBHSIX HOBbIE AASI POCCHICKHX
KOMIIQHHUI CTpaTerndecKie HAPABACHHUSI PA3BUTHSI IPOAQK B OHAAMH-pexxuMe. AHAAU3 ITyOAUKALIUI 1 HCCAEAOBAHHI ITO AQH-
HOJ TeMaTHKe U IPIMEHeHHe METOAOB COLIUOAOTHH [O3BOAMAH BBISBUTD OOABLIYIO 3HAYMMOCTD IAEKTPOHHBIX TPAH3aKI[HI
AASL Pa3BUTHSI COBPeMEHHOIO 6M3Heca, OrPaHUYEHHOTO B MACIITabaX MOCAEACTBUSIMH 9KOHOMUYECKOTO KPU3HCA, CAaHKIIHS-
MM, CHIDKEHHEM IOKYTaTeAbCKOTO CIIPOCAa U OAHOBPEMEHHbIM yKeCToueHHeM KOHKypeHIuu. Ha passuTue AaHHON MoaeAM
9AEKTPOHHOTO OHM3Heca OKa3bIBaeT MOIJHOE BO3AEHCTBHE Pa3BUTHE MHTEPHET-TEXHOAOTHM, KOTOPOe IIPUBEAO B KOHEYHOM
cyere K IMPPOBU3AIMU SIKOHOMUKH, B TOM YHCAE M POCCHICKOM. B CBSI3M CO CTpeMUTeABHBIM pacIpoCcTpaHeHHeM Hudppo-
BBIX TEXHOAOTHI OOABLIAS YaCTh POCCHUCKHX KOMIIAHUI He yCIIeBaeT aAAlTHPOBATHCS K HOBBIM YCAOBHSIM M HCIIBITBIBAET
CAOXHOCTH IIPU GOPMHUPOBAHUH CTPATETUH P OABLKEHHUS CBOETO IIPOAYKTA B UHTEPHET-POCTpaHCcTBe. B pesyasrare Herpo-
$eccHOHAABHOTO IIOAXOAQ K BBIOOPY CPEACTB IPOABIDKEHHS YCAYT HAH IIPOAYKIIMH KOMITAHHU He AOCTUTAIOT 3a[IAQHUPOBAH-
HOJ KOHBEPCHH, TEPSIOT KAMEHTYPY U OTTOTO HEAOOLIEHUBAIOT BO3MOXKHOCTHU 3AEKTPOHHBIX IIpoaa. IIpo6aeMoit siBAsieTCST
U KOHCEPBAaTH3M PYKOBOACTBA, He [I03BOASIIOIIUI B IIOAHOM Mepe OLIeHUTb TA0OAABHOCTD IIPEHMYIIECTB JAeKTPOHHOTO Ou3-
Heca. VICXOAS M3 AQHHBIX 0OCTOSITEABCTB, HACTOSITEABHO PEKOMEHAYETCSI Pa3BUTHE H COBEPIIEHCTBOBAHNE KaK CTPATernii, Tak
U OIIePATHBHBIX TAKTHYECKHUX PelleHHi B opraHusanuu B2B-npopax, B yacTHOCTH B 60Aee 9pPeKTUBHOM HUCIIOAb30BAHUU
MHCTPYMEHTOB IIPOABIDKEHHS IIPEAAAraeMOTo IIPOAYKTA Ha OCHOBE CrlelJupUKU CaMOTO PHIHKA OpraHusanui. PaccmoTpensr
OCHOBHBIE TEHAEHIIUH Pa3sBUTHSI S9AEKTPOHHOTO GHM3HeCa, OLeHHBAIOTCS IIPOrHO3bI POCTa MHTepHeT-IpopaX B P, BoisiBae-
Ha cnenuduka priHka B2B, BkArouas ocoOeHHOCTH $OPMHPOBAHMUS OKYIIATEABCKOTO CIIPOCA, IIOBEASHHST OpraHH3alHil-
HOKYTIATeA€H [10 CPaBHEHHIO C PBIHKOM II0TpeOuTeAell; OuepUIeHbI TPO6AEMbI, BOSHUKAIOIIYE Y IPEAIPHSTUI U OpraHU3al{Hil
B CBA3H C UX AGATEABHOCTDIO Ha 9AEKTPOHHBIX IAOIAAKAX, PACCMOTPEHA CHCTeMa MHCTPYMEHTOB ITPOABIKEHMS IIP OAYKIIMU
B cextope B2B aas moBbimeHus 3¢ $peKTHBHOCTH IPOrpaMM IIPOABIDKEHHS  HApAIUBAHMSI 00beMOB IIpoaaX. B kasecTBe
peurenust mpo6aeM 6usHeca Ha peiHKax B2B mpepaaraercs psip cTpaTeruil COBepLIEHCTBOBAHUSI YIIPAaBACHHUS HPOAQKAMY,
a TaloKe COOTBETCTBYIOLIUE GH3HEC-MOAEAU B LIEASIX COXPaHEHHs TEHACHIIUI POCTa OTeYeCTBEHHOrO OM3Heca B GAMDKarimert
nepcreKTHBe.
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BBeaenne

B ycaoBusix HapacTamomieil KOHKypeHLUH B Mupe Ou3Heca
BCé OOAee aKTYaAbHON CTAHOBUTCS TeMa OOHOBAEHHS CTpa-
TerMy Pa3BUTUs KOMIIAHMH U TPaHCPOPMAITMM YIpaBAEH-
JeCKHX IIOAXOAOB K OPTaHH3AIIMU HX ACSATEABHOCTH M IPO-
ABIDKEHHIO TpoAykTa. «IloBcemecTHOE pacmpocTpaHeHHe
raobaabHOI ceTu VIHTEpHET, CTaHOBACHHE HHGOPMALOHHO-
ro U 4u$poBOro 06IecTBa CIOCOOCTBYIOT TpaHCHOpMaLUK

[POU3BOACTBEHHBIX OTHOLIEHHH H COBEpPLIEHCTBOBAHUIO
MPAKTHKU KOPTIOPATHBHOTO yrpaBAeHus» | 1, c. 2686].

IToa BAMSHHEM MOLIHOTO PasBUTHS UHTEPHET-TEXHOAO-
Ui HAGAI0AQ€TCS 3HAYHTEABHBIN POCT CAEAOK, 3aKAIOYaeMBIX
B OHAaHH-pexxuMe. CoBpeMeHHble KOMIIAHUH HaXOAST ITyTH
MaKCHMAaAbHOTO HCIIOAb30OBAaHUSI OHAANMH-TEXHOAOTHH AAS
PaCIIMpPeHHs CBOETO IPUCYTCTBHS Ha phIHKe. VICIOAB3yIOTCS
BO3MOYXHOCTH HHTEPHET-IIPOCTPAHCTBA U AASI HCCAEAOBAHUI
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PBIHKOB, OCYIIECTBACHMS PEKAAMHBIX KOMIIAHUH M APYTHX
ynpaBaeHueckux ¢pyHKiuid. Co3paHIe MOAEAU IAEKTPOHHO-
ro 6usueca B2B (Business to Business) 8 1990-x rr. MoxHO
CUMTAaTh KOPEHHBIM U3MeHeHHeM POPMBI B3AUMOOTHOIIEHUIT
IpeACTaBUTEAEN OU3HeCa, KOTAQ YCTaHABAUBAIOTCS AEAOBBIE
KOHTAKTBI M 3aKAIOYAIOTCSI KOHTPAKTHI MEXKAY He3aBUCUMBIMU
XO3SIHCTBEHHBIMU CTPYKTYPaMHU, CAMOCTOSITEABHO QYHKITHO-
HUpYIOMUMY Ha poiake [1].

Opranusanuy, QpyHKIIMOHUPYIOIEE HAa IIPOMbIIIAEHHOM
pbiHke B cermeHTe B2B, oleHHMAM IpenMyIecTBa IJAeK-
TPOHHOTO GHM3Heca, BBIPAKAIUECS B TAOOAABHOM pOCTe
MacmTaba AESTEABHOCTH, BO3MOXHOCTH OTCAEXHBATh
LIE[IOYKH IOCTaBOK, KACTOMH3HMPOBATb IIPOAYKT, OBICTPO
BBIBOAUTD ITPOAYKIIUIO Ha PBIHOK M YCIIEIIHO ee IO3UIMOHHU-
pOBaTh, COKPaTUTh MOPOTHU BbIXOAA Ha pbiHOK [ 1; 2]. Brico-
Kasi 9¢PEKTUBHOCTD IAEKTPOHHOIO OH3HECA OIPEAEASETCS
He6OAPIIMMU (PUHAHCOBBIMM MHBECTHLUSMH, LIHPOKHUM
OXBAaTOM KAMEHTYpPbl, BOBMOXHOCTbIO IIOAYYUTH OOpPaTHYIO
CBSI3b OT TOKyMareaeit [2].

HccaepoBaTeAn OTMEYAIOT YHUKAABHYIO BO3MOXKHOCTD
AASL POCCHICKHX BBICOKOTEXHOAOTHYHBIX KOMITAHUF IIPOABH-
raTh CBOIO IIPOAYKIIUIO 32 IIPEAEABI CTPAHBL, TeM OoAee ecAn
e€MKOCTb OTEYeCTBEHHOIO PbIHKAa AAS HHX HEAOCTAaTOYHA.
Bbixop Ha rAoGaAbHbBIE PBIHKU CTAHOBHUTCSI AASL OTAEABHBIX
KOMITAaHUH eAMHCTBEHHO BO3MOXXHBIM (AKTOPOM AAAbHEMH-
IIero Pa3BUTHS: «AASl BHICOKOTEXHOAOTHMYHBIX POCCHHICKUX
KOMITAaHHH BBHAY HEAOCTaTOYHON AASI Pa3BUTHUSL €MKOCTH
OTeyeCTBEHHBIX PHIHKOB HHTEPHET-IIPOABIDKEHHE SIBASET-
Cs1 TMIPaKTUYECKH €AMHCTBEHHBIM PBIYaroM 9KOHOMHYECKOTO
pocra. JKecTkuil KOHCEpPBATH3M PYKOBOAMTEAEH B OTHOIIE-
HUY OHAQIMH-IIPOABIDKEHIUS U "KAAHOBOCTD" BO BHEIIIHIX KOM-
MYHUKALUSIX [IPUBOASAT K 3HAYUTEABHOMY IIpeyMeHbIIEHHIO
POAU HOBBIX HHCTPYMEHTOB IIPOABIDKeHHs» [ 3, c. 517].

Mexay TeM B IpaKTHKe OTeYeCTBEHHOTrO OH3Heca
B HACTOsillee BpeMsl HaOAIOAQIOTCS IIPOTUBOPEYHs], CBS3aH-
HbI€ C ONITHMAABHBIM IIOAOOPOM KOPIOPaTHBHBIX CTPaTEruil
U TaKTHK POABIDKEHMS IPOAYKITHY Ha phiHke B2B. Boapmas
YaCTh POCCHMCKUX KOMIIAHHUM IIBITAETCS NPUMEHMTD YKe
HapabOTaHHYIO IPAKTUKY [IPOABIKEHIUS IIPOAYKTA HA PBIH-
kax B2C, T. e. Ha MOTPe6UTEABCKOM PBIHKE, He AOOHMBASICH
IpU 3TOM 3aMAAHHUPOBAHHOHN Ppe3yAbTaTHBHOCTH. Apyrue
KOMIIAaHHUM BOOOIe He CYMTAIOT HYXXHBIM IIPHUAAraTh yCH-
AUSL TIO CO3AQHMIO KOMIIAGKCHBIX IPOTPAaMM ITPOABIIKEHHS
HPOAYKIIUH, OOXOASICh TPAAULHOHHBIME CIIOCOOAMU IIpeA-
AOXeHMsl TOBapa HapTHepaM. Hampumep, 60ABIIMHCTBO
HHTEPHeT-MeHEAXXePOB, 0COOEHHO HAYMHAIOIIHX, OIIHO0IHO
IIOAXOAAT K HpOABIKeHUIO B2B-xommammit 8 HurepHere,
T. €. AGAAIOT CTABKY Ha BOPOHKY IIPOAAXK U CIUTAIOT XOAOAHbIE
3BOHKM He3aMeHMMbIM MAapKETHHIOBBIM HHCTPYMeHTOM [4].
OaHako paboTa ¢ BOPOHKOM IPOALK 3aHUMAET AUIIb LieH-
TPAABHYIO 4acThb paboTHl MHTepHeT-MeHepxepa. Boabmoe
3HaYeHHe MMEIOT U MHCTPYMEHTHI BO3ACHCTBHS Ha AGAOBBIX
IIAPTHEPOB AO M ITOCAE 3aKAIOUEHHUS CACAOK.

Kpome Toro, kak IokasbIBaeT OMbIT YCIIEIIHbIX KOMIAHHIT
B2B, npu BbIpabOTKe CTpaTerny IMPOABIKEHUS HAAO B Ilep-
BYIO O4YepeAb YIMTHIBATh OCOOEHHOCTH CaMOro paiHka B2B
o cpaBHeHuto ¢ B2C, a 3arem c yueToM aToit crienuuku
U TAODGAABHBIX TEHAEHLUI Pa3BUTHSI PbIHKA POPMUPOBATH
CTpaTeruu IPOABIKEHHUS MPUMEHUTEABHO K CAOXKHBUIMMCS
yCAOBUAM QYHKITMOHMPOBAHUSA KOHKPETHOTO IPEATIPUATHUS.
CaepoBareabHO, Ha pbiHKe B2B Tpebyercs HayaHO 060CHO-
BAHHBII IIOAXOA K Pa3pabOoTKe CTpaTeruy U TAKTHKH IIPOABHU-
JKEHUS TPOAYKIIUM M YCAYT.

Memodvi u mamepuasvl. AASL TOATBEPKAEHHS THIIOTe-
36l O HEOOXOAMMOCTH Pa3pabOTKU PEeAeBAHTHBIX CTPATErHi
U TAKTHKU IPOABIDKEHHSI IPOAYKLMU Ha pbiHke B2B 6b1a
IpHMeHeH aHAAM3 HAYYHBIX ITyOAMKALMI M HCCAEAOBAHUI
POCCHICKHX U 3apyOeXHBIX aBTOPOB IIOCAEAHHX AeT, Kaca-
IOIIUXCS TeMbI IPOABIKEHHS IPOAYKIIMU U YCAYT Ha PbIHKE
opranusanuii. [IpoBepeHO MHTePBLIOMPOBAHUE TOI-MEHEA-
JKEpOB IPOU3BOACTBEHHBIX IPEANPHATHN W IPEANPUATHI
mo okasaHuio ycayr Kypckoit u Bearopoackoit o6aacrei,
NPUMEHSIOMUX MOAEAH OJAEKTPOHHOTO 6usHeca (Bcero
22 npeanpusTus — 34 yeaoBexa). LleAbto UHTEPBHIOHPOBAHHSA
ABASIAOCD BBIIBAGHHE OIIbITA IPHUMEHEHUS MHTepHeT-TeXHO-
AOTHI1, BOSHUKIIKX IIPOOAEM B BbIOOpE CTpaTeruit pasBUTHS,
MHEHHI1 10 II0BOAY ONTHMAABHOIO BBIOOpa HHCTPYMEHTOB
IIPOABIDKEHHUSI CBOeHM IpOAYKLuM M ycAyr. Ha ocHoBanmm
PE3yABTATOB HHTEPBBIO OBIAM BBIIBAEHBI OCHOBHBIE IIPO-
0AeMBI MHTepHeT-MeHepKepoB B2B-koMmaHuil, cBsI3aHHbIE
C IPOABIDKEHUEM HX TPOAYKITUM M YCAYT.

PesyapTaTnr

Hanb6oaee ob6cyxpaeMbIMU B HAYYHOM CpeAe TeMaMH SIBASI-
JOTCSL CTPeMHTEAbHOE HApacTaHWe TEMIIOB IIPHBACYEHHS
HMHTEPHET-TeXHOAOTHI AASL IPOABIDKEHHUS IIPOAYKIJHH, 0CO-
Oennoctu cermenTa B2B 1o cpasHeHuto ¢ cermentoM B2C
M BBITEKAIOW]Asl U3 ITOTO CIelU(UKa IPOABIKEHHS IIPOAYK-
IJMM Ha PBIHKE OPTaHHU3AIMK B UHTEPHET-TIPOCTPAHCTBE.

BoABIIYIO aKTyaABHOCTb B IIOCAEAHHE TOABI IIPHOOpe-
TAlOT CPEACTBA HHTEPHET-MApPKeTHHra KaK BO3MOXKHOCTH
OXBaTa MMOTEHIIMAABHBIX IIOKYIIATEACH B BUPTYaAbHOM Cpeae,
IIOCKOABKY KQXKABIIl COBpEMEHHbIN OU3HECMEH U KOHEUHBIH
IOKYIIaTeAb B HACTOSIIUI IIEPUOA SBASIOTCS AKTUBHBIMH
Y4aCTHUKAMU HHTEPHET-IIPOCTPAHCTBA M IIOAB30BATEASIMHU
00ABIIOTO YHCAA Pa3HOOOPa3HBIX HHTEpHET-pecypcoB. Beco-
MBIM apPT'yMEHTOM HCIIOAb30BaHHUS HHTEPHET-PEKAAMbI SBASI-
€TCsI TO, YTO ee YACABHBIIT BeC B 061ieM 00beMe phIHKA PeKAa-
MbI B CTpaHe YBEAUYHBaeTCsl peskumu Temnamu [S]. «Pocr
HHTEPHET-9KOHOMHKH B Poccuu 00ycAOBAEH BAUSIHIEM PSIAQ
$aKTOPOB — 3aKOHOAATEABCTBA, HHPPACTPYKTYPHI AOCTYIIA
B VIHTepHeT, KaApOB, 9AEKTPOHHOM KOMMEPIJUU M OTKPBITBIX
AaHHBIX> [ 1, c. 2687].

B ny6aukanun P. Posxkosa IIPUBOASTCS  CTaTUCTHYe-
CKHMe AAQHHBIE O POCTe HHTEPHeT-3aKyIOK POCCHHCKUMHU
cybpexTamu 6usHeca: «O6beM TPaHCIPaHUYHBIX IOKYIIOK
(AMCTaHIIMOHHO 32 MpeAeAAMHU TOCYAAPCTBA) MPAKTHYECKH

Crarps pacpocrpanseTcst Ha ycaoBusx aurensun Creative Commons Attribution 4.0 75


http://creativecommons.org/licenses/by/4.0/

DKOHOMHMKA

Becruux KemI'Y. Cepust: [ToauTuueckue, cormoaoruyeckue... 2020, S(1)

YABOMACS — € 37 MAH IIOCBIAOK Ha CYyMMY 3,5 MAPA AOAAAPOB
B 2013 r. A0 80 MAH IIOKYIIOK Ha CyMMY 6 MAPA AOAAAPOB
B 2015 r. B ieaom B 2014 1. pocT phIHKAa HHTEPHET-IIPOAAK
cocTaBUA 34 %, a AOAS TPAHCTPAaHMYHBIX ITOKYIIOK BHIPOCAQ
c16 % A0 30 %>,

B MTOrOBOM HCCAEAOBAHMH IACKTPOHHON TOPTOBAM
Data Insight 3a 2018 1. yka3bIBaeTCs, YTO KXKADIX Top 00b-
eM IIPUPOCTa PBIHKA HMHTEPHET-TOPTOBAH YBEAUYMBAETCH:
B 2014 1. — Ha 100 MApA B roA, a B 2018 1. — Ha 185 Mapa.
IIpu coxpaHeHun cymecTByoOIUX TpeHAOB K 2023 I. pbIHOK
BBIPacTeT AO 2,4 TpAH py0. IIpU CPEAHETOAOBBIX TEMIIAX
pocta 16 %, TIprunH TakixX N3MEHEHNIT HECKOABKO — OT U3Me-
HeHUi B MHPPACTPYKTYpPe AO CMEHBI TOTPeOUTEABCKHX IIPeA-
noureHuit [6].

Hemenxuit oHAaltH-mopTas Statista, 3aHUMAIONIIHIACS
IpoOAEMAMH Pa3BUTHSL SAEKTPOHHOIN KOMMEpIIHH, OTMeda-
eT 3aMeTHBIN IIPHPOCT obbeMa TpaH3akiuil B cexrope B2B
(ma mpompimaeHHOM phiHKe). O6muit 06bem mpopaxk B 2018 .
aoctur 7,66 (TpAH AOAAapOB) U TeM caMbIM 6OAee ueM B TpU
pasa mpessomrea o6bem B B2C-cexrope (2,143 Tpan poasa-
poB). B cpasrennu ¢ 2013 r. pocr B cextope B2B cocrasna
1,83 Tpan Aoanapos’. ITopuepkuBaercs, 4T0 KO3$pPuLpeHT
KOHBepcuH B cekTope B2B 3HaunTeAbHO IPEBOCXOAUT CEKTOP
B2C, mpu aTom pasuuna cocrasaser 7 % (10 % mpoTus 3 %).
OkoHOMUYecKHil 3$PeKT B 0OAACTH MPOAKH IPOAYKTOB
IHTaHUS Yepe3 OHAAMH-KAHAA B OTAGABHBIX KOMIIAHMSAX
cocrasaster S50 % (xommnanus Laird Superfood).

OrneHuBas CTeneHb BHEAPEHUS AMAKHTAAM3AIMU B pa3-
AWYHbIE OTPacAM 9KOHOMUKH, HHCTHTYTOM McKinsey Global
Institute (MGI) Digital America cocraBAeH cAeAyIOImUIL peit-
THHT OTPACAeH 9KOHOMUKH:

1) IT-TeXHOAOTHH, MEAHA-KAHAABI, CTAPTAIIBL;

2) QUHAHCOBBIIt CEKTOP;

3) FMCG (cexrop 6bicTpoO60OpaunBaeMbIX TOBapoB

C BBICOKOI! YaCTOTOH MOKYTIKH);

4) puTeiia, AOTUCTHKA, TP3IBEA;

S) roccTpyKTyphy;

6) TIPOMBIIIAEHHOCTD?.

OTpacar IpPOMBIIIACHHOCTH IIOKA HAXOAATCS Ha IMOCACA-
HeM MecTe IO CTeleHU BHeApeHHUs IUPPOBBIX TEXHOAOTHUH,
HO 3A€Ch eCTb IepCIeKTUBbI, X B IepBYI0 O4epeAb OHH Kaca-
JOTCSL PBIHKA TIPOAYKIIMH U YCAYT. DTH NEPCIEeKTHBBI CBA3a-
HBI, K IIPUMEPY, C COKpaljeHHeM PacXOAOB, 0OYCAOBAEHHBIX
BBICBOOOXKACHHEM AUIIHUX MEHEAXEpPOB IO IIPOAAXKAM,
0co0eHHO Ipu aBTOMaru3anuu OusHec-mponeccos. Coraac-
HO uccaepoBanmio MGI, npu BHeApeHHMH OHAANH-TIIPOAAXK
MeHeAXep TpeOyeTcsl AULIb NP YCTAHOBAEHHH II€PBHYHBIX
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XO3SIFCTBEHHBIX CBS3€H, a AaAee IIPH IOBTOPHOM 3aKa3e ero
YCAYTH, 10 CyTH, He BocTpeboBanbl. KoMmaHuu, mpousBoasi-
INHe IPOAYKIHIO, BOCTPeOOBAHHYIO BO BCEM MUPE, IOAYYAIOT
3a CYeT 9TOrO0 KOAOCCAABHYIO 9KOHOMHIO.

Yro xacaercs Poccun, To yyacTHuKHM phiHKa B2B B ycao-
BHSIX 9KOHOMHYECKOTO KPH3MCA M MAACHUSI IPUOBIABHOCTH
Ou3Hec-OIepanuil HAXOASTCSL B IOCTOSIHHOM IIOMCKe ITyTei
Pa3BUTHSI CBOMX KOMIIAHUI U PAa3BUTHS IPOAQK, B TOM UHCAE
Ha OCHOBE MHTEPHET-TEXHOAOTHIL. Pa3pabarsIBaOTCsl HOBbIE
OU3HEC-MOAEAY, HANPaBAEHHble HA COKpAlleHWe U3Aep-
3KEK, CBSI3AHHBIX C OOCAY>KMBAHIEM KAHEHTOB U YBEAMYEHH-
eM AOXOAOB 32 CUeT YAQAGHHUS C PBIHKA AMAEPOB M APYTHX
[IOCPEAHHKOB, paboTa KOTOPBIX MOXET OBITH A€rKO aBTO-
MarusupoBaHa depe3 lurepuer. Passurme B2B-cexropa
B 3AEKTPOHHOI Toprosae Poccuu xapakTepusyeTcs CBOe-
06pasHBIME OCOOEHHOCTSIMU M HCKaxeHusiMu. Jame Bcero
oHo Tpoucxopaut B pamkax CRM (mpukAapHOTO mporpamm-
HOro obecredyeHMs] AASL OpPTaHHU3ALMI, HPEAHA3HAYEHHOTO
AASL aBTOMATH3alUU CTPATErHil B3aMMOAEHCTBUS C 3aKa3yH-
Kamu), T.e. B2B-TeXHOAOTHH OTpaHMYMBAIOTCS B3aUMOAEH-
CTBUEM C 3aKa3YUKAMHU.

T. I. Byrosoit u M. C. BaraeBbiM 6blAa OTMedeHa TaKast
yepTa COBpeMeHHOH IM(POBU3AIMU, KaK PE3KUH poCT
3aKAIOYEHUSI 9AeKTPOHHBIX cAerok ¢ Kuraem. Bcaeacrsue
aToro Ha priHKe B2B Poccuu BbIsIBA€HA TEHAEHLUS IIOSIB-
ACHHUSI MHOXECTBA MHTEepPHET-Mara3MHOB HOBOH HaIllpaBA€H-
HOCTH: CalTOB, 3aHUMAIOIUXCA IMPOAAXKEH, TapaHTUIHBIM
U CepBHCHBIM O0OecIiedeHHeM TOBAPOB OAHOTO M3 BBIOpaH-
HBIX KHUTaMCKuX IpousBopuTeseit. Taxue B2B-xommamuum
COCPEeAOTOYEHBI Ha OITOBOH IIPOAAXKE IAEKTPOHHUKH, OAEXK-
ABIL, TOBAapOB AASl AeTeH, MOCYABl U T.I. AAS POCCHICKUX
IIPOU3BOAUTEAEH TOBAPOB U YCAYI 9A€KTPOHHAs KOMMep-
1ust B B2B-cermMeHTe MOXET AQTh CYIIECTBEHHBIN POCT elle
1 32 CYeT BO3MOXKHOCTH Ha4aTh TPAHCIPAHUYHYIO TOPTOBAIO,
IIOCKOABKY IIPU CHIDKEHHH IIePCIEKTUB U 06bEMOB IIPOARXK
BHYTPH CTPaHbI 3KCIIOPT IIOMOTAeT HAUTH M OXBATUTh HOBbIE
PBIHKH c6bITa MpoAyKuuu [6].

Pasputme oHaadH-npopaxk B Poccum caepxuBaeTcs
PsIAOM Ipo6OAeM oTedecTBeHHOTO busHeca. K HUM oTHOCHTCS
HU3KUHA yPOBEHb KOMITETEHIIMI B 3TOU obaacTu co CTOPOHBI
PaspaboTYUKOB U 3aKA3YHKOB, TEXHIYECKAsI HEIIOATOTOBAEH-
HocTb. Kpome Toro, mopear B2B noppasymesaeT onpeaeseH-
HYIO IIPO3PaYHOCTb OU3HECA, & Y BECOMOM YaCTH POCCUMCKUX
KOMITQaHHUI A@Xe He padpaboTaHa sICHasl CUCTeMa LieHoOobpa-
30BaHMS U AOTUCTHUKHL.

HecmoTpss Ha mpo6aeMbl U CAOXKHOCTH, GOABIIHHCTBO
AKCIIEPTOB B OAMDKaiIIeM OYAyIieM IPOrHO3UPYIOT Pe3KHil

! Poxxxos P. Ouaaftn-pureita ipupoc Cubupsio // Kommepcants. 24.03.20185. Pexxum poctyna: http: //www.kommersant.ru/doc/2693223 (aata o6pamenms:

18.12.2019).

% PasMep POCCHIICKOTO PbIHKA 9AEKTPOHHOI Toprosan 3a 1H2019 // DATA insight. 02.09.2019. Pexxum pocryma: http://www.datainsight.ru/ecommerce_

size_1h2019 (aara o6pamenus: 18.12.2019).

3 B2B E-Commerce // Statista. Pexxim aocryma: https://www.statista.com/markets/413/topic/458/b2b-e-commerce/ (aata o6pamenws: 18.12.2019).

# Manyika J., Ramaswamy S., Khanna S., Sarrazin H., Pinkus G., Sethupathy G., Yaffe A. Digital America: A tale of the haves and have-mores // McKinsey &
Company. December 2015. Pexum aocryma: https://www.mckinsey.com/industries/technology-media-and-telecommunications/our-insights/digital-

america-a-tale-of-the-haves-and-have-mores (aara obpamenust: 14.1 1.2019).
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pocr (6ym) B2B-mipoexTos Ha poirke Poccun. On 06ycaos-

A€H, C OAHOH CTOPOHBI, OOBEKTUBHOIN HEOOXOAHMMOCTBHIO

M 3aIlPOCaMHU PHIHKA, a C APYTOH — aKTUBHBIM Pa3BHTHEM

Mopean B2C u paspaboTkoil MpOrpaMMHOro obecredeHHs

AASL aBTOMAaTH3aluM OusHec-omepanuil. BypHoe passutue

poiaka B2C B Poccun 3akOHOMepPHO BBI3bIBAeT HEOOXOAM-

MOCTb Pa3BHTHs IMPPOBBIX TexXHOAOTHI U B B2B-cexrope.

Kpynusie natepret-naomapku Ozon u Lamoda B mocaepHne

TOABI pa3BUBaioT B2B-cepBuchl U MpopaXKH.

Yro KacaeTcs IMPOrpaMMHOrO O0ecIedeHus], TO IIOSIBAE-
Hue oHAafiH-maaTdopm (kak B2B-export.com) ympomaer
pabory B2B-xoMnaHmu#i, 10CKOABKY ABTOMATH3HUPYeT MHOTHE
HpOLjecChl, BKAIOYAs IIEPEBOA M PacyeT AOTUCTHKHU. Bee, yro
TpebyeTcst OT KOMIIAHUI — 9TO 3arpy3HUTb CBOM TOBAp U Ipa-
MOTHO OIIMCATh €T0 Ha PYCCKOM SI3BIKe.

Arperupyst MHQOPMALMIO O TEHAEHIIHAX B HCIIOAL30Ba-
HHH 9AeKTPOHHON MOAEAY OM3HeCa AASL COBEPIIEHHMS CAEAOK
HA POCCHIICKOM PBIHKE, BBIAGAUM OCHOBHBIE TPEHADIL:

1. 3HAYMTEABHBIH POCT YHUCAA CAGAOK H OOBEMOB IIPOALXK
Ha priHKe B2B mpu BricoxoM moTeHIMaAe AaAbHeHIIero
Pa3BUTHA.

2. HMurerpanus peraxos B2C u B2B.

3. IlosBAeHHE MHOXECTBA MHTEPHET-Mara3uHOB HOBOH

HAIPaBAEHHOCTH — MOHOCAHNTOB, 3aHUMAIOIIUXCS IIPOABH-

JKeHHeM TOBAPOB KAKOTO-AH60 OAHOTO BRIOPAHHOIO KUTAT-

CKOTO IMPOU3BOAHUTEAS.

Ta6a. 1. CpaBuenne cnenuduku peinkos B2B u B2C
Tab. 1. B2B vs. B2C markets

4. Pesxuit HoAbeM ITOKA3aTeACH TPAaHCTPaHUIHOM TOproBAu B PO.
S. TlosiBAeHMEe HOBBIX BHAOB IPOQECCHOHAABHOM 3aHATO-
CTH — He3aBHCHMBIX 9KCIIEPTOB U CIIEL{HAANCTOB, freelance
KOHCAATepOB, OU3HeC-OAOrepOB, OKa3bIBAIOIMX COOTBET-

CTBYIONIUE YCAYTH.

Bcé aTO0 cBUAETEABCTBYeT O Pa3BUTHM AAHHON MOAGAM
9AEKTPOHHOrO 6M3Heca B POCCHICKON 9KOHOMHUKE U Heob-
XOAMMOCTH AAAbHEHIero coBepuIeHCTBOBAHMS TeXHOAOTHIt
yIIpaBAEHHUS.

IToMumo TeHAEHIMI HaMU BbIABAGHBI CIleluduye-
cKHe 0COOEHHOCTH phIHKA B2B 10 cpaBHEHHIO C PBHIHKOM
B2C (taba.1). «IIocKOAbKY A€ATEABHOCTb KOMITaHmMit
B cpepe B2B opreHTHpOBaHa He Ha KOHEYHOIO MOTpebUTe-
Asl, @ Ha AEATEABHOCTb APYTUX KOMITIAHUH, IpH $OpMHUPOBa-
HHH U yIPaBACHUH PEKAAMHOM AESITEABHOCTBIO HEOOXOAUMO
OpaTh BO BHHMaHHe XapaKTepPUCTHKU pbiHKA B2B, ero oco-
6EHHOCTH U TeHASHIMH passuTus> |7, c. 87]. 10. A. PycHak
COCPeAOTauYMBAET CBOe BHUMAHME HAa TAKHX OCOOEHHOCTSIX
crpoca Ha psiHKax B2B, kak mpupoaa cripoca, ocobeHHOCTH
HOBEACHUsI IIOKyIIaTeAell U MOTpebuTeAeit, crienuduieckue
ocobeHHOCTH TOBApOB. «OCOOEHHOCTAMY, OTAMYAIOIIMMU
CIIPOC HA IPOMBIMIAEHHOM PbIHKE OT CIIPOCAa Ha IIOTpeOu-
TEAbCKOM PBIHKE, SBASIOTCA: IIPOU3BOAHOCTD CIIPOCA, 3aBU-
CHMOCTb OT LIMKAUYECKUX KOAeOAHMIT U M3MeHEeHHUI BHEIIHeNn
CpeAbl, HeIAACTUIHOCTD cripocax [ 7, c. 87].

XapakTepuCTHKa B2B B2C
Ocobennocru 3aBHCHT OT CIIPOCa Ha PHIHKE KOHEYHBIX IOTPEOU- | OIPeAEASeTCS AMMHBIME [IPEAIOYTEHHSIMU
MOKYTIATEAbCKOTO TeAel TOBApOB / YCAYT; CAabast 9AACTHYHOCTb HOTpebuTeAs:; HAOAIOAQETCS 9AACTUIHOCTb
cnpoca CIpoca Ha TOBaphbl
Ocobennoctu OTPaHMYEHHOE YHCAO OPTaHM30BaHHbIX HeorpaHHYeHHOe, MACCOBOE MOTpebAeHNe
noTpebuTeaeit MOKyTIaTeAEH CO CTOPOHBI TUITUYHBIX TOKYTIATEACH

OcobennocTu ToBapa

H 9KCIIAyaTalTuH

YCAYTH, CTPOUTEABCTBO, 06pabOTaHHbIE MaTe-
PHAADI, CBIPbe, KOMIIOHEHTEI, AETKOe 060pyA0-
BaHMHe, TSDKéAOe 000pyAOBaHHE U 000PyAOBaHME
AASL TEXHUYECKOTO OOCAYXKUBAHUSI, PEMOHTa

TOBapbI HOTpe6I/IT€AbCKOI'O Ha3HAaYCHUA

Crenudurka NpUHATHSL

peumeHus O IOKyIIKe H OTpacAn

CTPOTO B COOTBETCTBUHU C KPUTEPHUAMH KOMIIAaHUH

Ha OCHOBE€ AMYHBIX BKYCOB, MOAbDI

O6bpeMbI 3aKyIIOK

3HAYUTEABHBIX Pa3MEPOB

€CAU KAUEHTOM CTAaHOBHUTCS TOCYAQPCTBEHHAA
KOMIIaHHA, 06beMbI 3aKyIIOK MOT'YT AOCTHUIaTb

IIOKYIIKH 4YaCTbI€ 1 MEAKHE 1O O6'I>€My

Ymop B pekaame
YUCTOM IPHOBIAK

Ha AOTIOAHUTEAbHBIN IIPpHUPOCT KAITUTAAU3AITNHN AN

Ha pa3AMYHbIE S9MOIJMOHAADHBIE BBII'OABI
OT UCITOAB30BAaHUA

Haanune pucka

Bcero 6usHeca

OYeHb BEAMK, T. K. He3HAYUTEABHBIH U3 bSIH
B B2B-ToBape MoxeT BAUATD Ha 9 PEKTHBHOCTD

HUYTOXEH M3-32 HHAHBHAY2ABHOTO
norpebAeHus

5> CocraBaeHo Ha ocHOBaHuH [3; 7).
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AaHHbIe cpaBHeHMs IIOKA3bIBAIOT, YTO COBIIAAEHUI B XapaK-
TepPHUCTHKe PbIHKOB IIPAKTHIeCKH He BbiiBAeHO. Ha prike B2B
«TOBapBl M YCAYTH IPHOOPETAIOTCS IIOTPEOUTEASIMH IIPAKTHU-
YeCKU BCETAQ OIITOM, BCAEACTBHE Yero CyMma, GpUHAHCOBas
OTBETCTBEHHOCTD M MACIITAOHOCTb CAEAOK BBIIIIE, 4eM Ha PBIH-
Ke KOHEYHbIX TOBapOB>» |7, c. 89]. 3HaUMTEeAbHBIM OTAUMHEM
B2B-npoaax sBASIeTCS NpUHATHE pelleHus o Mokynke. Ecan
Ha poiake B2C penrerne 06ycA0BAEHO AMYHBIMY IPHCTPACTH-
SIMM, TO Ha pBIHKe OPraHU3ALMI pellleHre O MOKYIIKe Paljio-
HAABHO B COOTBETCTBUH C TpPeOOBAaHUSIMH IIPOM3BOACTBA
U OIMPAeTCs Ha COTAACOBAHHOE MHEHKE HEeCKOABKHMX MeHeA-
JKepOB, OTAEAOB, pykoBoauTeaeit. Ha prinke B2C mokymaTean
obpaujaeT BHUMAHME HAa CaM TOBAP U €r0 CBONCTBA, & Ha PHIHKE
B2B oTBeTCTBeHHOE 32 3aKyIIKYy AWIIO ONUPAETCS He Ha AMY-
Hble MOTHBBI U BOCIPHSITHE, 2 Ha BO3MOXXHOCTHU IIOAYYEHMS
HpUObIAK, CBA3AHHOI! C TOAYYeHUeM IpoAyKTa [8].

Caep0BaTeAbHO, peKAAMHBIe OOpaljeHHs Ha phIHKax B2B,
KaK IIPaBUAO, AOAXKHBI OBITH IIePCOHUPUIIMPOBAHBI, IPOAYKT
KaCTOMU3HPOBaH, NUHPOPMALHSI HOCUT CYI'y00 AEAOBOI Xapak-
tep. [IpepeAbHO AOCTOBepHast HHPOPMALHS O TOBAPE, COMYT-
CTBYIOIIMX YCAYTaX U KOMITAHUH B IIEAOM AOAYKHA COACPIKAThCA
B PEeKAAMHBIX OOPallleHUSX K ACAOBBIM [IAPTHEPAM.

Eme OAHMM OTAMYMEM MOTPEOUTEABCKOIO IOBEAECHHS
CIIEIJUAAUCTBI OTMEYAIOT, C OAHOW CTOPOHBI, MHHIJUATHUB-
HOCTb IOKYIIATeAS] IIPU BBIOOPE MPOAABLA, @ C APYTOIl — ero
KOHCepBaTH3M IIpu BblOOpe. B oranmume or morpeburean-
CKOT'O PBIHKA, IIOKYTIaT€AN Ha IPOMBIIIACHHOM PbIHKE MOTYT
BAMSITD Ha CTPATErHIO IIOCTABINMKA, HU3MEHEHHEe YCAOBUH
[IOCTaBKHU UAU [}eHbl KOHTPAKTa. «IloTpebuTeAr Ha IPOMBIII-
AEHHOM PBIHKE XOPOLIO pas3OUpaloTcs B IMPUOOpeTaeMoM
IIPOAYKTE HMAU YCAyTe, €ro TeXHHYeCKHX XapaKTepUCTHUKaX
U KpuTepusix KadectBa. CAepOBaTeAbHO, yOeAUTh MOTpebU-
TeAsl Ha poiHKe B2B B BbI6Ope MMEHHO AQHHON KOMIIAHUH
IPOAABLIA TOPA3A0 CAOXKHeEE, YeM IIOTPeOHTEeAS] KOHEeUHOM
npoaykuuu> [7, c. 90].

Obpamaer Ha ce0s BHHMaHHe U CIenUdHKa TOBAPOB,
TalOKe OIIPEACASIIONAst 0COOBIE IIOAXOABL K IIPOABHOKEHUIO
HPOAYKIMK Ha pasHbIX peiHKax. ®. Yabcrep BbipeasieT cae-
AyIoIiue BHABI POAYKTOB M yCAyT Ha B2B-primkax: ycayry,
CTPOUTEABCTBO, OOpabOTaHHbIE MATEPHAABI, ChIpbe, KOM-
LIOHEHTHI, Aérkoe 06OpyAOBaHMe, TSDKEAOE 000pyAOBaHHE
U 060PYAOBAHHE AASL TEXHHYECKOI'O OOCAYXKUBAHUSI, PEMOH-
Ta u axcriayatanuu [9]. OpHako ropaspo BakHee, Ha Ha
B3rAsiA, TIOAPa3AeAeHHeE IMPOAYKTOB B2B-prinka Ha rpymmsr:
IIPOAYKT,
(mepconnuIMpoBaHHbIil) TPOAYKT H MPOAYKT C AOTIOAHE-

CTAHAAPTHU3MP OBaHHbIN KaCTOMHM3MPOBaHHBIA
HueM. OAHA U3 IOCACAHHX TeHASHIHi phiHKa B2B — a0 BoC-
Tpe6OBaHHOCTb He IMPOCTO IPOAYKTA, & TOTOBOIO pelleHHs],
KOMIIAEKCA TOBAPA U COMYTCTBYIOMUX yCAYT. CAeAOBATEABHO,
Pe3Ko BO3pacTaeT HeOOXOAUMOCTb COBEPIIEHCTBOBAHMUS KaK
IIOHSATHS IJeHHOCTH, TaK M IIPEAAATaeMOH YCAYTH.

B uccaeposanmu 10. H. KonppaTenko ykaspiBaercs, 4To
IIPEATIPUATHS, pa60Ta10mHe Ha B2B-priakax, AOAKHBI yuu-
TBHIBaTh OCHOBHbIE TPEHABI IIMPPOBU3AIMH, COXPAHSSA CBOIO
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crienu¢uxy [8]. OHM HyXAIOTCA B 9PPEKTUBHBIX KAHAAAX
U UHCTPYMEHTAaX MPOABIDKeHHUS. [Ipy 9TOM METOABI, HCIIOAD-
3yemble Ha priHKax B2C, He Bcerpa MOXHO INPMMEHHUTDb
Ha B2B-cermenre. PoiHok B2B pa6oTaer He Ha KOHEYHOrO
HOTpebuTeAs, a HA PasAMYHble KOMIIAHMU M OPraHU3ALIUH
U3 Pa3AMYHBIX OTpacAeit 6usneca [10].
«YcnemHocTh KOMINaHuu B cpepe B2B mampsmyro cessa-
Ha C TeM, KaK BHICTPOEHbI OTHOIIEHHS C MIOCTABIIMKAMH, Hap-
THépaMH 1 oTpebuTeAsmMu. Kcxoas us atoro, mpu ¢opMUpo-
BaHMH MAaPKETHHIOBBIX CTPATET i 1 OPTaHU3AIIMU PEKAAMHOM
AEATEAbHOCTH Ha IIPOMBIIIACHHOM PBIHKE IIMPOKO ITPHUMEHs-
€TCs KOHIIeIIIMA MapKeTHHIA B3AUMOOTHOWeH A ... KoHnen-
1S TOAPa3yMeBaeT POPMUPOBAHKE AOATOCPOYHBIX B3AUMO-
OTHOIIEHHI, COBMECTHOE CO3AAHHUE IIeHHOCTel C MapTHEPaMH
M AOCTIDKeHHe IieAeit o6eux cTopo» [7, c. 89].
C 1LeAbIO BBIACHEHMS 3HAYUMOCTH IACKTPOHHON MOAEAH
OHM3Heca AASL CTPATETrHYeCcKOro PasBUTHS KOMIIAHUI U pa3BU-
THS IIPOAXK OBIAO TIPOBEACHO HHTEPBBIOMPOBAHHE TOI-Me-
HepxepoB B2B-xoMmanuit u3 pasanyssix cpep busHeca. Ilpu
3TOM B IIAQH U OIIPOCHbII AUCT OBIAU BKAIOYEHBI BOIIPOCHI, Kaca-
IOIIKeCsk MHEHHI TOII-MeHeAXXePOB B OTHOIIEHUHU MepCIeKTHB
9AEKTPOHHON MOAEAH OH3Heca, IOTEHIIUAABHBIX BO3MOXHO-
CTeil SAeKTPOHHON KOMMEPIIMU AASl HapalJUBaHUS ITOKa3are-
Aeil OM3Heca, BO3HUKAIOIIKX IIPOOAEM B CTPATErHYeCKOM IIAA-
HHPOBAHHM Pa3BUTHS KOMIIAHMH, B TOM UHCAE COCTABAEHHU
MapKeTHHIOBBIX IIPOTPAMM ITP OABIDKEHHUS IIPOAYKITHH U YCAYT,
BBIOOPA ONTHMAABHBIX CPEACTB HHTEPHET-MapKeTHHIA.
Ha Bompoc: KakoBBI OCHOBHBIE MapKeTHHIOBBIE 3aAaYM
Bamell KOMIIaHMK Ha phiHKe B2B? — pykoBopuTeAn xoma-
HUIT OTBETHAH CAECAYIOIIMM 06pasoM:
o TeHepanus TpaduKa U AMAOB — 63 %;
* AOKA3aTEAbCTBO PEHTabEeABHOCTH HMHBECTHIIMI MapKe-
THHTOBBIX MeponpuaTuii — 40 %;

« HaAMYHE AOCTAaTOYHOTrO 6ropxera — 28 %;

o ONpeAGACHHE IPABHABHBIX TEXHOAOTMH AAS HaIIUX
HYXA — 26 %;

« ympaBAaeHue web-caiirom — 26 %;

o TAPTeTHHT KOHTEHTA AASL MEXKAYHAPOAHOH ayAUTOPHH —
21 %;

« TPEHHPOBKA Hamei KOMaHABI —19 %;

« HalM AYYIINX CIEIIUAAUCTOB —16 %;

 IIOMCK HaAE@KHbIX CIIOHCOPOB — 7 %.

Camsle 60abIIHIe IPOGAEMBI TOI-MeHeAXXMeHTa B2B-kom-
IAHUH — 9TO reHepHpOBaHME TpadUKA U IOTEHIIUAABHBIX
KAHEHTOB M IIOATBEPXXASHHE OKYIIAaeMOCTH MapKeTHHIOBBIX
MepompusTHil. Bce xoMnaHuM UMeIOT paspaboOTaHHYIO Map-
KETHHIOBYIO cTpaTeruio B2B, mopopo6HO omnmcanHy0, Kak
[PaBHAO, B MHOTOCTPaHHYHOM AOKYMEHTE, OAHAKO HX 00b-
eAMHSIET OAHA depTa: «MbI pocTo He 3HaeM, YTO AEAATh
AAAbIIe, M He 3HaeM, SBASIETCSI AU TO, YTO MBI A€AAeM CeHJac,
xopoure#i crparerueii>. Tem e MeHee B2B-TexnoAroruu pac-
CMaTPUBAIOTCS IIOAABASIIOLIMM GOABIIMHCTBOM OIPOIIEHHBIX
KaK PeaAbHbIN ITyTh AASL Pa3paboTKH HOBBIX GU3HeC-cTpaTe-
T'HH ¥ TIOAXOAOB AASL Pa3BUTHS IIPOAAK CBOMX KOMITAHHIL.
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B xauecTBe pe3yAbTaTHBHBIX HMHCTPYMEHTOB Pa3BHTHS
MIPOAQX M IPOABIDKEHHS IMPOAYKIIMHM Ha OTPACAEBBIX PbIH-
Kax CIelMaAMcTaMu KoMmaHuid B2B HaspiBaroTcst cpepcTBa
HMHTepHeT-MapKeTHHIQ, YTO B I]EAOM COBIIAAAET U C BBIBOAQ-
Mu y4enbix [3; 11-19]:

1. Bustec-6A02u AASL Pa3MeLIeHUS] YHUKAABHOTO KOHTEH-
Ta M Pa3SAMYHBIX BUAOB CEpPBHCA AAS MOTEHIIMAABHBIX KAUEH-
TOB. B2B-MapKeTHHI 4acTO BKAIOYAET B Ce0sl HCIIOAb30BaHUE
KOHTEHT-MapKeTUHra. B AoormoAHeHHe K BUAEO YaCTO HUCIIOAD-
3YIOTCS CTaThbH M MHPOrpaduKa.

2. Houckosas onmumusayus (SEO) no-npexuemy pac-
CMaTpUBaeTCsl KaK OAMH M3 AYYIIMX KaHaaoB B2B-mapke-
tuHra. Mapxeroaoru ucnoab3yior SEO aAs mpubBAeueHus
noTpebuTeAel, KOTOpPbIE HCIIOAB3YIOT VIHTEpHET C ILjeAbIO
ITOMCKa MHPOPMALIUH, CBA3aHHON C ONPEACACHHBIM IIPOAYK-
TOM HAM YCAYTOM.

3. Coyuarvnwvie cemu 013 B2B-peinxo6. «Ouens yacto
IMIPUXOAUTCS CTAAKHBATBCA CO CTEPEOTUIIOM, YTO AASL CAOX-
HO¥ IPOAYKIIHH COLUAAbHbIE CeTH He paboTaior> [3, c. 523].
OAHAKO B COIJUAABHBIX CETAX CO3AAHBI QOPYMBI, TAC IPUCYT-
CTBYIOT TBICSIYM CIIELJUAAMCTOB U TA€ €KEAHEBHO IOAHHMA-
I0TCSL M OOCYXKAQIOTCS AECSTKH aKTYaAbHBIX TeM. OpHUMU
M3 CaMbIX M3BECTHBIX M IIONYASPHBIX POPYMOB SIBASIOTCS
OTpacAeBble COOOLIeCTBA, HAYMHAS C IAEKTPOIHEPIeTHUKU
Ao dopyma Executive.ru ¢ yuacTueM MeHEAXXepOB, MapKeTO-
AOTOB U BAapeAblleB 6usnecos. B cern BKonTakre mossuacs
HOBBI HUHCTPYMEHT — PEKAAMHBIN IIOCT B ACHTE, II0 CYyTH, —
TapreTupoBaHHas pekaama. B Facebook mupoxuit TapreTunr
II0 OTPACASIM IPOMBINIAEHHOCTH, II0 PAa3AMYHOH TeMaTHKe
u obaacTsiM. Takum 06pasoM, BIPAbOTAACS OLpeAEAEHHBIH
QYHKIIMOHAA, ITO3BOASIIOIIMI HMCIOAB30BAaTh COIJHAAbHbIE
ceTu AAs neaedt B2B-mapkerunra.

4. drexkmponnas nouma, UHTErpupoBaHHas ¢ web-aHa-
AWTUKOM M TIOATIMCKOM Ha ITOAYY€HHE HOBOCTEH O KOMIIAHHH.

S. Cobvimuiinbtii mapkemunz (event—mapxemuue ) — KoMIT-
A@KC MapKeTHHIOBBIX MEPOIIPHATHH, HalIPaBAEHHbIX HA IIPO-
ABIDKeHUE IIPOAYKTa MAM KOMIIAHMU B IIPUBS3KE K OIpepe-
AeHHOMY coObiTHIO. Yaule BCero 9T0 BCEMHPHO HM3BECTHbIE
MepOIIPUSITHS UAU COOBITHS, CO3AAHHBIE CIIELIIAABHO AASI KOM-
nanuu (HanpuMep, TeMaTHIeckue GpACMOGEL).

6. Budeo, OCBsiIeHHOE KOMIIAaHHUH, €€ IIPOAYKIJMH 1 KOH-
KPEeTHBIM IIPEAAOXKEHHSM, aAPECOBAHHBIM IOTEHITHAABHBIM
napTHepaM. OAHAKO AASl yBeAUYEHHUSI UMEHHO IIeABOIO Tpa-
¢uxa Hamboree 9QpPeKTHBHBIM OyAeT pasMelleHHe BHAEO-
MAaTepHAAOB Ha CIIeIIMAAM3HPOBAHHBIX MAOIMAAKAX, HUHTEpeC-
HBIX IPOpeCcCHOHaAAM.

7. Cob6cmeennuiii caiimh KOMNAHUY SIBASIETCS OCHOBHBIM
U Hanboaee 3¢ PeKTHBHBIM CPEACTBOM IIPOABIDKEHNS M pac-
ImpocTpaHeHHs MHPOpMALuKM O GupMe U OCyIecTBAIEMOM
€10 AeSTeABHOCTHU. Be6-caiiT KOMITaHHU KaK OCHOBA CAYXKHT
maaT$popMoit AAsl GOPMHPOBAHUSA BCeX BUAOB PEKAAMHBIX
HMHTEPHET-KOMMYHHUKAITHH.

Bmecre ¢ TeM cunMTaeM BO3MOXKHBIM HCIIOAb30BAaTh AAS
PasBUTHS IPOAX M Takue cpeAcTBa, kak CPA-cetH, koH-
TeKCTHasl peKAAMa, MeAITHAS PeKAAMa, KOHTeHT-MapKeTHHT,
HepcoHaAbHbIN 6penaunr, PR-xammanuu [3].

OAHUM M3 COBpEeMEeHHBIX CPEACTB HHTepHeT-MapKeTHHTa
paccmarpusarorcs CPA-ceru — mapTHEpCKHe NpOrpaMMbl
HAM CeTH C OIIAATOMH 3a AefiCTBHe. DTO peKAAMHbIe CUCTEMbI-
IIOCPEAHHKH, KOTOpPbIe ITPEAAATAIOT PEKAAMOAATEASIM OIIAA-
YMBAaTh TOABKO IleAeBble AeHCTBUS MMOAb30BaTeAeH — MOKYTI-
KM, DPerucTpaluM, 3alloAHeHMs aHKeT. OHU ITO3BOASIOT
3HAYUTEABHO PACHIMPUTD MAOIAAKY IPEAAOKEHHUS IIPOAYK-
I[MM U HAPACTUTD YHCAO AUAOB.

ITpobAeMsl, BOSHHKAIOL[HE y TOI-MEHEAXEPOB KOMIIa-
HUI1, 0OYCAOBAGHBI M YXyAlIeHHEM 9KOHOMHYECKOH CHTYya-
nun B crpae. ITocae cymecrsenHoro pocra B2B-mpoaax
Ha MPOTSHKEHUH TIOCAEAHUX AeT yxke B 2019 r. B meccuMucru-
YeCKOM CIIeHApHM CIIeIIMAAMCTaMU IIPOTHO3ZUPYETCS 3aMeA-
AeHHe POCTa MPOAAX M cTarHanus passurus’. IlpmamHoi
SIBASIETCSI CHIDKEHHe TIOKYIIaTeABHOM CIIOCOOHOCTHU IIPH YCH-
AeHHU KOHKypeHIuU. B 60pb0e 3a KAMEHTOB IOGEAST opra-
HM3aI[1H, KOTOpble OTKOPPEKTHPYIOT CTPATErrio busHeca.

Ha ocHOBaHMH pe3yAbTaTOB NPOBEACHHOTO HHTEPBbIO-
HMpOBaHHS PYKOBOAUTeAell poccuiickux B2B-xomnanuit
M aHAAM3A CHeNU(UKM pPhIHKA CHOPMYAMpOBaHA CHCTeMa
HanboAee aKTYaAbHbIX, Ha HAIN B3TASIA, CTPATETHil IIPOAAX
U MHCTPYMEHTOB IIPOABIDKEHHS IIPOAYKLIHHU H YCAYT, CIIOCO6-
HBIX He TOABKO HAPACTHUTh 0O'beMBI PEAAU3ALIUH IIPOAYKIIIH,
HO M COKPAaTHTb BAHSIHHE KOHKYpeHTOB (Taba. 2).

ITop crparerueil pasBUTHsI HPOAX OyaeM IOHHMATh
cucTeMy pasBUTUsI OM3HeCa HA OCHOBE HOBBIX IIOAXOAOB
K KAMEHTaM M HOBbIe CIIOCOOBI IMPOABIDKEHHS IIPOAYKTOB,
CTaBsIIiIe CBOEM II€ABI0 AOCTIDKEHHe 6OAee BBICOKHX OpH-
eHTHPOB U MACIITA0OB B Pa3BUTUM OGU3Heca M COKpaljeHHe
BAMSHUS KOHKYPEHTOB Ha OTPACAEBHIX PIHKAX.

OxapaxrepusyeM HauboOAee pe3yAbTATHBHbIE, Ha HAII
B3TAfA, CTpaTerudeckre HanpaBAeHHs pa3sutus B2B-npoaax
B POCCHICKOM OHM3Hece, KACAIOI[Hecs] CerMeHTa FOTOBOM IPO-
AYKIIUH U YCAYT, He 3aTparuBasi ChIpbsi U MaTEPHAAOB.

1. ITpodasa ne mosapos, a komniekmos. Ha ocHoBauuu
LIEITIOYKH LIEHHOCTEN COBPEMEHHBI IIOKYIIaTeAb npn06-
peraer He mpocto mpoaykuuio (060pyAoBaHHeE, TEXHHKY,
CTpoOiMaTepHaAbL), a TOTOBbIE pemieHus AAsl 6usHeca. Takum
06pa3oM, TOBAp C MOAKPENACHHEM, a TAKOKe KaCTOMHU3UPO-
BAaHHBII IPOAYKT HAa TEKYIIUi MOMEHT BOCTpebGOBaH Kak
Hukoraa. K 2019r. cpopmupoBascs IOKyImaTreAb HOBOTO
nokoaeHus. CospemenHble B2B-kAmeHTHI He NOKymaioT
TOABKO OGOpYAOBaHHME, Kak 3TO ObIAO A0 cux mop. Temeps
HoTpebuTeAell HHTEPECYIOT TOTOBbIE PelIeHUs AASL OusHe-
Ca — KOMIIAEKTHI, B KOTOPbIe BXOAST TOBAphl, CEPBHUC, AOTIOA-
HHUTEABHBIE YCAYTH U T. A. YCIeX XAET KOMIIAHUH, KOTOpPbIe
IIPOAQIOT TOBAP C AOLIOAHHTEABHOM IeHHOCThI0. OHa MoXeT
OBITH Pa3HOM B 3aBUCHMOCTH OT HAIPaBACHHOCTHU OH3Heca.

® Life Sciences: Key Trends to Watch in 2019 // Booz Allen Hamilton. Pesxum pocryma: https://www.boozallen.com/c/insight/publication/life-sciences-

trends-to-watch-in-2019.html (aara o6pamenus: 17.11.2019).
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TakuM 06pasoM, KAMEHT 3aMHTEPECOBAH B KOMIIAEKCHBIX
IaKeTHHBIX MpeprokeHHsaX. OupMa, BEIBOAS Ha PHIHOK IIPO-
AYKT C AOTIOAHHMTEABHOH II€HHOCTDBIO, pellaeT TPU 3aAAUH:
POCT IpHOBIAK, IPUBAEYEHHE HOBBIX KAMEHTOB, IIPEOAOAE-
HHe KOHKYPeHTOB.

2. Tpancpopmayus cepsuca Ha 0cHoBe 00YHEHUS KAUEHINO8,
cmpemsuuxcs k camoobpaszosanur. Kak npasuao, B2B-xom-
IIAHUY [IPEAOCTABASIIOT KAeHTaM 12-36 MecsiLjeB 6ecriaaTHO-
TO CepBUCa IIPU YCAOBUH, YTO TIOAOMKA IIPOU3OIIAA ITO BHHE
npoussoputeast. B 2019 r. ¢ TakuM mpepaAsoxKeHIeM IT06EAUTD
KOHKYpPeHTOB He ypacTcs. HoBas cuTyanms Ha phiHKe BBO-
AHUT HOBOE IIPaBUAO: 060PYAOBAHKE CAOMAAOCH, IOTOMY YTO
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IpOAABel| He Hay9HA [OKYIIaTeAs. M II0Ab30BaThcsL. [ToaTo-
My HEOOXOAUMO IIPEAAOKHTb KAMEHTAM KOMIIAGKT M3 Tpex
JacTeil: TOBap, TPEHUHT 110 paboTe ¢ 060pyAOBaHKEM, FapaH-
TUIHBIA PEMOHT NP NOAOMKAX II0 BHHE I[POHU3BOAUTEAS
U moKymareAs. PacIiMpeHHAs FapaHTHS IIPHBEAET HOBDBIX
3QKA3YMKOB U YBEAMHT AOSIABHOCTD CTapBbIX.

3. ITpodaskcu npodyxyuu no cucmeme trade-in ¢ npuemom
npodyKyUL OM KOHKYPEHNO08 U 3AMeHOIl UX HA CB010 NPOOYK-
yuto. PexoMeHAyeTCs OOMEHHBATH YCTApEBIIYIO HAM CAO-
MaHHYIO IPOAYKIIUIO CBOE KOMIIAHUU U APYTuX ¢upM. [lpu
TaKOM IOAXOAE KAHEHTBI, KOTOpbIE HCIIOAB30BAAM TOBAPHL
KOHKYPEHTOB, CTaHYT IOKyIaTeAsSMH QUPMbI, a CTapble

Ta6a. 2. CrpaTernu mpoAax 1 HHCTPYMEHTbI IPOABHKEHHSI IIPOAYKI{HH C y1eToM cienuduku B2B-priukos (3a HCKkAOUeHHEM

PBIHKA CHIPbS H MATEPHAAOB)

Tab. 2. Sales strategy and tools to promote products using B2B markets (with the exception of raw materials market)

XapaKTepHCTHKA B2B CrpaTerun 1 HHCTPYMEHTbI
OcobenHocTu 3aBHUCHUT OT CIIPOCa Ha PbIHKE KOHEYHBIX crparerus soitarusanus (Pull strategy) 6asupyercs
IIOKYTIATeAbCKOT'O noTpebuTeAeil TOBapOB / ycAyT; caabas Ha MCIIOAb30BAHHH METOAOB IIPOABIDKEHHS TOBapa:
crpoca 9AACTUYHOCTD IIO3UITMOHMPOBAHHUE, PeKAAMA, ANYHAS IIPOAAXKA
Ocobennoctu OTpaHMYEHHOE YHCAO OPraHU30BAHHbBIX crpaterus B3aumoorHomeHuit: CRM-cucrema;
norpebureaeit IIOKyTIaTeAeH crpaterus o6ydenus (IpeAOCTaBACHHS AOCTOBEPHO-

IO KOHTEHTa CAMOCTOSITEABHOMY B CaMOOOpa3oBaHUH
MOKYTIATEAI0): PACTIPOCTPAHEHHE MPEeAAOKEHHUIT

0 TIOATICKE Ha MHPOPMAIIHIO O IPOAYKTAX U YCAYTax
xommanmit; CRM-cucrema; cucTeMa KOA-TPeKHHTa
KaK OTCAeXHBaHHe 9$pPeKTUBHOCTH PeKAAMHBIX
KaHaAOB

OcobenHocru ToBapa

YCAYTH, CTPOUTEABCTBO, 06pabo-
TaHHbIE MATEPHAABL, KOMIIOHEHTB,
obopyaoBaHue

CTpaTerus AOIIOAHUTEAbHOM IeHHOCTH: TPaHCHOP-
Mal¥si CEpBHCHOTO 00CAY>KMBAHUS; KACTOMH3ALHS
U IIPOAQXKA TOBAPOB KOMIIAGKTAMH

Crnenuduka
IPUHSTHS
pelreHus

0 MOKYyTIKe

CTPOTO B COOTBETCTBHUHM C KPUTEPUSIMH
KOMITAHHH U OTPACAU

CcTparerus cOBMeCTHO# (KOMaHAHOI) pa6oTst
OTAEAOB Ipopax u B2B-mapkerunra (I/IHTerpaum
3HAHUS IIPOAYKTA, TIOCAETIPOALKHON KOMMYHHUKALIHS
¥ 3HAHHSA TIOTPe6HTeAs): TeHePaIHs KOHTEHTA

O6mbeMsbl 3aKyOK

€CAU KAMEHTOM CTaHOBHUTCS FOCYAap-
CTBeHHAsI KOMIIaHUsI, 00'beMBI 3aKy-
MIOK MOT'YT AOCTUTATh 3HAYHTEAbHBIX
pasMepoB

CTparerusi IapTHEPCTBa Cy6bekToB B2B-phIHKOB:
napTHepckue nporpammsl, CPA-cetn

Ymop B pexaame

Ha AOHOAHI/ITGAI)HI)Iﬁ NPpHUPOCT KarnuTa-
AW3AINHU UAHU YUCTOM HpI/I6bIAI/I

cTparerus uHTepHeT-MapkeTunra: SEO-npoasu-
>KeHUe, KOHTeKCTHAs peKAaMa, MeAUIHas peKAaMa,
MOOUABHBII MAPKETHHI, IPUAOXKEHHS U MOOHMABHbIE
BEepCHUH CalTOB

Haamyue pucka

OYeHb BEAUK, T. K. He3HAYUTEAbHBIH
usbsaH B B2B-rosape (ycayre) moxer
BAUSATD Ha 9P PeKTHUBHOCTD BCETO
Ou3Heca; IPOBOLUPYETCS BAUSHIEM
KOHKYPEHTOB

CTparerust yIpaBAeHUs pUCKaMu: trade-in ¢ mpueMoM
IIPOAYKIIUM OT KOHKYPEHTOB U 3aMeHOI Ha CBOIO
IIPOAYKIIHIO; TPEHUHT CBOMX U Uy)KHUX KAHEHTOB;
rapreTupoBaHHas pekaama; CRM-cucrema, cucre-
Ma KOA-TPEKUHTa, web-aHaAUTHKa; IPHAOSKEHHUS]

II0 3aKyTIKe M IIPOBEPKe CKAAACKHX OCTaTKOB;
IT-cucreMpl AAST aBTOMATH3ALUH IPOLiecca B3aUMO-
AeFICTBUSA C IAPTHEPAMHU U AUAEPAMU
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3aKasuuku ocTaHyTcs. CTapyio NIPOAYKIIMIO KOHKYPEHTOB
BO3MOXKHO IIPOAABaTh B CTPAHbI OAYDKHETO 3apy0exbs MAU
Ha AQpUKAHCKUI KOHTHHEHT. B aTOM cAy4ae yXop KOHKypeH-
TOB C PbIHKA TAPAHTHPOBAH, 2 PUCK CHIDKEH.

4. Tpenume no 00y4enuto ceoux u 4yxux kKiuenmos. Pexo-
MeHAyeTCsI IPUBAEKATb Ha CeMUHAPbI ¥ TPEHUHIH KAUEHTOB,
KOTOpble IPHOOPETAIOT TOBAPBI KOHKYPeHTOB. UeM Aydine
nHGOPMHPOBAH MTOKYIIATEeAb, TeM IIPOIe AOKA3aTh eMy IIpe-
nMymecrsa ToBapa. O6ydeHne IOMOraeT BBITECHUTD C PBIH-
Ka KOHKYpeHTOB. Pe3yAbTaThl aHAAUTHUE CKUX HCCAEAOBAHUIT
ITOKa3bIBAIOT: A0 80 % y4acTHHKOB CEMHHAPOB U TPEHUHIOB
YXOAST OT KOHKYPEHTOB U IIOKYIIAl0T 060pyAOBaHue up-
MblL. 3apada CTpaTeTHH — AATh ITOTEHIIMAABHOMY KAMEHTY
HOOBITH B AOSIABHOM CPEeA€, IIPOYYBCTBOBATH [IPEHMYIIeCTBA
ToBapa. Heo6xoAMMO A0BecTH MHPOpPMALUIO O CBOEM IIPO-
AYKT€ AO TaKOTO yPOBHsI, YTOOBI OpeHA GUPMBI CTAA UMEHEM
HApHUIIATEABHBIM.

S. Broswenue cpedcms 8 passumue nepcoHard C uyeAbto
nosviueHUs npoussodumervHocmy mpyoa u a¢pexmusrocmu
npoda. B B2B-mpopaskax GOABLIYI0 3HAYMMOCTH HMeeT
JeAOBeYeCKHH (aKTOp Ha CTAAMH IIPEAAOXKEHHS IPOAYK-
Ta KAMEHTaM. BaXxHO, Kak M KaKoe IIpepAOXKeHHe CAeAdeT
MeHeAXep KAHEHTY, II09TOMY PeKOMEHAYETCS B OAYDKaMIIni
IIepuOA BKAAABIBATh ACHBIM HE B PEKAAMY, a B CIEI[HAAH-
CTOB 1o mpoaaxam. Ayumue B2B-MeHepxepbl — My>KUMHBI
30-50 aer c TexHnyeckuM obpasoBaHueM. VIHKeHepoB cpe-
Au couckareaeit Ao 30 AeT HaliTU TPYAHO, a YPOBeHb XeAae-
MO 3apIIAATHI Y 3TOTO IIOKOAeHHS 3aBblieH. Cpear My>XKYHH
crapiue 50 AeT, KOTOpbIe XOTAT paboTaTh B MpoAdXKax, 80 % —
HHXEHEPBI, OAHAKO OHHU C HeXXeAAHHeM OTHOCSTCS K pabore
C TIOTeHIIMAAbHBIMH AMAAMHU.

CaepyeT ompepeAnTb HarboAee BeCOMbIE AAS MEHeAXe-
poB BapuaHTh MoTHBanuu (B cermentax B2B u B2C oma
pasanuaercs). B B2B-koMmaHuAX MeHEAKePOB CTHMYAUPY-
IOT AGHEXHbIe IIPEMUHU M IIepPCIeKTUBbl KapbepHOro pocCTa.
3apy0esxxHble KOMAHAUPOBKH, TPEHUHTU 1 APyTHe OAOGHBIE
cTuMyABI paboTaioT B chepe B2C. Y3HaTh, KaKHX IOOIIPEHHUI
KAYT MEHEAXXePBl 32 AOCTIDKEHHS, BO3MOXXHO C ITOMOIIBIO
OIIPOCHBIX AHCTOB, B COCTaBe KOTOPbIX MOTYT OBITh pa3Hble
BapUAHTHl MOTHUBAITMU: ACHEXHbIe IPEMUH 32 BHIIIOAHEHHE
IIePCOHAABHBIX IIAQHOB M IIAQHOB IIO OTAEAY, YBEAHYEHHe
IIPOIIEHTa C IPOAAX, OTTYABI, 3arPaHKOMAHAHPOBKH, 3apy-
OexXHble CeMHHAphl U TPEHUHTH, KOPIIOPATUBHAS IIEHCHSI,
omaara aboOHeMeHTOB (HUTHeC KAy0OB, OIAATa CEPBHCHOIO
06cay>xuBarus aBroMo6uast, AMC AASI YAEHOB ceMbH U IIPO-
gre BapuaHThl. [lo nToram ompoca pykosopuresn B2B-xom-
MaHUM CMOT'YT BBIBECTH CBOM IEPCOHAA HA HOBBIM ypOBEHb
IIPOU3BOAUTEABHOCTH M 3aUHTEPECOBAHHOCTH.

6. AarvHeiiiee cosepuieHcmeosanue mapKemunea 83aumo-
OMHOUeHUTl HA 0CHOBE PA3BUMUS NPOPECCUOHAALHBIX KoMmMe-
menyuii meHeonepos.

Bueasix3aBepmeHHOCTH HCCACAOBAHIS Ha OCHOBE IIPEAAO-
JKeHHBIX OM3HeC-CTPATEr Uil HaM [IPEACTABASIETCSI BO3MOXKHbBIM
IpUMeHMTh Ha priHke B2B Takue OM3HEC-MOAEAH, KOTOpbIe

AOTMMHO BBITEKAIOT W3 CHCTEMaTH3UPOBAaHHON TabAMIIBI
CTpaTeruit poAaK:

1. Ilapmuepcxas npoepamma (CBI3aHA C PeKAAMHOM MOpe-
AbIO, HO HMeeT HEeKOTOphIe creluuiecKue 0CO6eHHOCTH —
B OCHOBHOIt KOHTEHT BCTAaBASIIOTCS TAPTHEPCKHUE CCHIAKH).

2. Kacmomusayus (CTAHAAPTHbIE YCAYTH, TOBAPHl MOAEP-
HUSHPYIOTCS, B HUX BKAIOYAIOTCS. 9AEMEHTBI, ACAAIOIHE UX
VHUKAABHBIMHU AASL OTIPEACACHHOTO TOTPeOUTEAS).

3. Kpaydcopcunz (npumepom 6H3HEC-MOAEAM IIPOEKTa
MOXeT ObITh 06beAuHeHHE GOABIIOrO KOAMYECTBa KAUEHTOB,
CHa6XAI0Iero caitT GM3Heca KOHTEHTOM).

4. Modervy mopeogoii naowadky. CospaHue IAOLAAKH, TAE
BBICTABASIIOTCS HA PEAAUSALIMIO TIPOAYKTHI M YCAYTH; 9TO CBOE-
obpa3Hoe MeCTO 06MeHa KOHTaKkTaMu. I1aaTa MOXKeT B3UMAaTh-
s C COOCTBEHHNKA VAU KAMEHTA 32 [IPAaBO [IOAb30BaHUS. JTa
OHM3HEC-MOAEAb TIO3BOASIET IOAYYATb AOXOA M3 DPa3AUYHBIX
UCTOYHUKOB, BKAIOYasi COOpBL C IOKYIIATEAS] UAM IIPOAABLA
32 YCIEWIHYIO CAEAKY, AOIIOAHWTEABHDIE YCAYTH, ITOMOTAI0-
IIMe PeKAAMHUPOBaTh TOBAPHI POAABILA H T. A. MoaeAb MOxeT
HCIIOAB30BATbCS KAK AAS IIPOAYKTOB, TaK U AASL YCAYT.

S. IMoonucras. Baumanne aGOHEHTCKON IAATHI 32 IIOAB-
30BaHME I[IAKETOM YCAyI HAa OTOBOpeHHOe BpeMms. Temeps
OHa pacIpoOCTpaHsAeTcs Ha NPOrpPaMMHOe obecredeHue,
OHAQIH-YCAYTH, 2 MTHOTAQ BO3HHKAET U B cpepe YCAyT.

ITpeaAOXeHHbIe HAMU GU3HEC-CTPATENH M COBOKYIIHOCTD
HUHCTPYMEHTOB HMHTEPHET-MapKeTHHIA AAAU OBl BO3MOX-
HOCTb PYKOBOAUTEASM B2B-koMmmanuit AoCTHYb CTpaTeru-
YECKHX LjeAeil, BbIOpaTh COOTBETCTBYIOIIME OU3HEC-MOAEAH
1 OpPUEHTUPOBOYHBIX [IOKA3aTEAEH.

3akaroueHue

Hamu ObIAM BBISIBAEHBI OCHOBHBIE TEHACHIIMH Pa3BHTHS
B2B-npopax B mupe u B Poccuu, cpeau KOTOpBIX: 3HAYH-
TEABHBIIl POCT YHUCAA CAEAOK U 00BEMOB IIPOARXK HA PBIHKE
B2B mpu BHICOKOM IIOTEHIJHAAE AAABHEHIIEro Pa3BUTHS;
uHTerpanus B2C- u B2B-poiHKOB; mosBAe€HHE MHOXeCTBa
HMHTEpPHeT-Mara3MHOB HOBO! HAIIPABAGHHOCTH — MOHOCAM-
TOB, 3aHUMAIOIIMXCS [IPOABIOKEHHEM TOBAapOB KaKOro-AH60
OAHOTO BBIOPAHHOTO KHUTAMCKOIO HPOU3BOAUTEAS; Pe3KHI
IIOABEM TIOKa3aTeAed TPAaHCTPAaHUYHOH ToproBau B Pd;
HOSIBAGHHE BCAEACTBHE pocTa B2B-mpopak HOBBIX BHAOB
npodeCcCHOHAABPHOM 3aHATOCTH — HE3aBHCHMBIX 9KCIIEPTOB
U CIELMAANCTOB, freelance KOHcaATepoB, 6u3Hec-6A0repoOB,
OKA3BIBAOIIMX COOTBETCTBYIOIIUE YCAYTH.

IMoarBepxAeHa rumoTesa, 4ro crenupuka B2B-6usneca
HOPOXXAQET OCOOEHHBIN IOAXOA K OPTaHHM3aLiMH IIPOALX
B AQHHOM CeKTOpe pbIHKA. IIpearoroxkeHne o mopbope
PEAEBAHTHBIX CTPATErHil M TAKTUK HMPOABIDKEHHS IIPOAYKTA
Ha pbIHKE OPTaHH3alUil CIOCOOHO pEelINTh HACYyIIHbIE HPO-
OAeMbl pasBUTHSL MPOAQX Ha B2B-phiHKax, 0cAabuTb BAU-
sIHMe KOHKYPEHTOB, a B HEKOTOPBIX CAYYasX M YCTPAHUTD
ux. Ha ocHOBaHHM IpOBeAGHHOrO HccAepOBaHWs, cbopa
U aHAAM3a IIEPBUYHBIX AQHHBIX M BBIIBACHHBIX 0COOEHHOCTEM
B2B-priHka HaMM cHCTeMaTU3UPOBAH KOMIIAEKC CTpaTerui

Crarps pacnpocTpassercs Ha ycaoBusx aunensuu Creative Commons Attribution 4.0 81


http://creativecommons.org/licenses/by/4.0/

JKOHOMHUKA

Becruux KemI'Y. Cepust: [ToauTuueckue, cormoaoruyeckue... 2020, S(1)

U MHCTPYMEHTOB HHTepHeT-MAPKETHHIA B PAMKAX 9TUX CTpaTe-
ruit. BeipeaeHs! HanboAee 3HaYMMBIe 1 9 PEeKTHBHBIE HA CETOA-
HSIIHUI A€HDb CTpaTerndeckiie HAITPAaBACHHUS AASL POCCHICKHX
B2B-kommanuit. O6001eHre 1 CHCTeMaTU3ALUS IIOAYYeHHBIX
PE3YABTaTOB HCCAEAOBAHUIT [IO3BOAMAU IIPEAAOXKUTH HanOO-
Aee 3HAUMMBIe U BOCTpebGOBaHHbIE, HA HAII B3IAsA, OHM3Hec-
MOAEAH, CIOCOOHble BbiBecTH B2B-koMmaHmu u3 kpusuca
1 00ecIeunTb AAABHENIIEee Pa3BUTHE. AaHHbIE CTPATernH pa3-
BHUTHSI IPOAQXK MOT'YT PELIUTD IPOOAEMBI OH3HeCa, CBSI3aHHbIE
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C COBepUIeHCTBOBAaHMEM CTPATerHH IPOABI)KEHNUS B 9KOHOMH-
Ke Ha TeKYIIHH IIePHO0A, YTO UMeeT KaK Hay4YHYI0, TaK M IpaK-
THYECKYIO LIeHHOCTD. [IpeACTaBAsIeTCSI HeOOXOAUMBIM B AQAD-
HermeM 0oAee TAYOOKO M3Y4HUTb OCOOEHHOCTU HMPHMEHEHUsI
BCeX TMPEeAAAraeMbIX CPEACTB (MHCTPYMEHTOB) MPOABHKEHHUS
npoAykToB Ha B2B-priHkax. Takum 00pasoM, saeKTpOHHast
MopeAb B2B-npoaask — oAHa M3 CaMBIX COBPEMEHHBIX H Ilep-
CIIEKTUBHBIX MOAeAell OusHeca, Tpebyomasi IPUCTAABHOIO
BHUMaHUs y4eHbIX-UCCAeAOBaTeAeit [20-24].

AwnTeparypa

1.

Koxepuna O. B., Tpuponos I1. B. AHaaus $pakTopoB, BAMSIONUX HA CTPATETUIO PAa3BUTHA cerMeHTa B2B B arexTponHOM
ousnece Poccrun // OynpamenTansusie uccaepoBarust. 2014. N2 11-12. C. 2686-2691.

2. Kucun M. MHTepHeT-ipopBIDKeHHe B cerMenTe B2B: 93¢ peKTHBHOCTD OCHOBHBIX IAOIIAAOK // MsicHast cdepa. 2014. Ne 6.
C.74-76.

3. Tarapunos K. A. Ocobennoctu uHTepHeT-MapkeTnHra Ha B2B-prirkax // MsBecrus Bafikaabckoro rocyaapcTBeHHOTro
yHuBepcurera. 2018. T. 28.Ne 3. C. §17-528. DOI: 10.17150/2500-2759.2018.28(3).517-528

4. Bpexuesa B. M. Aua-MeHeAXKMEHT KaK COBpeMeHHasl MHTEPHET-TEXHOAOTHS YIIPaBAEHUS KAeHTaMu Kommanu // BecTHuk
Kemeposckoro rocypapcrsenHoro ynusepcurera. Cepus: IToAuTudeckue, COIMOAOTMYECKHE M IKOHOMHMYECKHE HAYKU.
2019.T.4.Ne 2. C.221-228.DOI: 10.21306/2500-3372-2019-4-2-221-228

S. Bpexuesa B. M. Psinok unrtepHet-pexaamsi // CoBpeMeHHbIe TeHAEHIIHH 9KOHOMHKH, YIIPABACHHUS H 00Pa3OBaHHs: MaT-Abl
Bcepoc. xond. (Kypck, 26 ¢pespaas 2015 r.) Kypck, 2015. C. 18-20.

6. Byrosa T. I, Baraes M. C. CoBeplieHCTBOBaHIEe HHCTPYMEHTOB MAPKETHHIA B HHTEPHET-MIPOARKaX Aast B2B // BecrHux
Bypsrckoro rocyaapcrBensoro yausepcurera. 2015. Ne 8-1. C. 144-149.

7. Pycuak FO. A. PoAb peKAaMHOI AeSITEABHOCTH Ha IIPeAIPUATISIX cdepbl b2b // DxoHOMuKa 1 GU3HEC: TeOPHS M IPAKTHKA.
2019.Ne 3-2. C. 87-92.DOI: 10.24411/2411-0450-2019-10444

8. Komnaparenxko 0. H. IlpoasrokeHve i cObrT Ha B2B prixkax B smoxy nudposusanuu // MenepxmeHT, pekaama 1 PR: coBpe-
MeHHO€ COCTOSIHHE ¥ TeHAEHIUHY pa3BuTust / oTB. pea. E. A. Miabuna. Yeboxcapsr: Yysamr. roc. mea. yu-1, 2019. C. 121-126.

9. VYabcrep @. OcHOBBI IPOMBIIIAEHHOTO MapKeTHHra / 1ep. ¢ aura. B. I. Beicrpos, M. B. Tkauenko. M.: F3pareapckuit Aom
I'pebennukosa, 2005. 415 c.

10. Kpasuerxo O. H. ITpo6aeMbI mpoABIDKeHHS YCAYT Ha pbiHke B2B // AxkryasbHbIe BOIIPOCH 9KOHOMUKU U YIIPABAEHHST: MaT-
Abt MesxayHap. Hayy. kond. (Mocksa, anpeas 2011 1.) M.: PUOP, 2011. T. IL. C. 24-27.

11. Moscecsiz A. A., Crapopyb6uesa O. A. CoBepleHCTBOBaHYE PEeKAAMHOM KaMIIAHUH [IPOMBIIIAEHHON IIPOAYKIINK Ha PBIHKE
B2B // IIpo6aemsr coBpeMerHO# axoHOMuKH. 2016. N© 32. C. 82-86.

12. Yolyan A. The concept of B2B marketing // Science and Society. 2019. Ne 2. C. 49-54.

13. Bpexxuesa B. M. HurepHer-MapkeTHHI AAsL cekTOopa B2B: mean u cpeactBa pAocTidkenus // DKOHOMUMKA, YIIpaBA€HHE
u ¢unancel B XXI Bexe: ¢paKTbl, TEHAEHIIUM, IPOTHO3bL: MaT-Abl MeXAyHap. Hay4.-TPaKT. KOH. (Kypcr(, 9 anpeas 2019 r.)
Kypck, 2019. C. 132-136.

14. I'pumenxo T. A, 0630p CHCTeM 9AKTPOHHOTO B3auMoaekicrsusa B cermenTe B2B // ®yHAAMeHTaABHbIE U IIPUKAAAHBIE HCCAE-
AOBaHUS B O0AACTH YTIPaBAEHHS, SKOHOMUKH M TOPTOBAH: CO. TPYAOB Hayd.-TIpaKT. U yuebHoil kon¢. (Cankr-Tlerep6ypr,
4-6 mons 2019 1.) CI6.,2019. C. 163-166.

15. Oxyaoscxkuit . B., Parun FO. 1. B2B maomaska AAst pabOTHL B CeTeBON PIHOYHOM CpeAe KAK HHCTPYMEHT PasBUTHS 6U3-
Heca B pOCCHICKUX pernoHax // Poccuiickie perroHsl B GOKyce mepeMeH: 6. AOKAAAOB CO CIIELIHAABHBIX MEPOIPHATHI
XII MexayHap. kond. (Exarepun6ypr, 16-18 nos6ps 2017 r.) Exarepunbypr, 2018. C. 125-130.

16. Mcaea E. B. BaszoBble HHCTPYMEHTbI MHTEPHET-MAPKETHHIA AASl IPOMBIMIACHHBIX KOMIIAHHUIM // Bectn. OM. yH-Ta.
Cep. «OxoHoMuKa>». 2016. N 4. C. 85-91.

17. KpaBuenko M. M. Pe3yAbTaTHBHOCTD MCIOAB30BAaHHUS COLMAABHOM ceTu Instagram mpu mpoaBrokeHMH KoMmaHui B2B-
cdepsl // VIHHOBALMOHHBIE IOAXOABI B pelleHnH IpobaeM coBpeMeHHOro obmectsa: cO. cT. IV MexayHap. Hayd.-[IpaxT.
xoud. (Tlensa, 15 mas 2019 r.) Iensa, 2019. C. 54-58.

18. Xaauszes B. H., Tapacos E. C., Baumaros A. A. CxeMma peaausanuy 6A0KIeHH-POLIECCHHIA AAS ObecIiedeH s 3amuTsl B2B-
nopraaa // Hayussie Tpyast Ky6aHcKOro rocyaapcTBeHHOIO TEXHOAOIHYECKOro yHuBepcurera. 2019. Ne 6. C. 149-1S58.

19. Kymmnepésa A. A., SInenxo M. B. Tenpernuu passurus unrepHer-Mapkerunra // Heaeas Hayku CITOITY: Mar-Abl Hayd.
xoHd. ¢ MexayHap. ysacrueM. (Canxr-Iletep6ypr, 14-19 Host6ps 2016 r.) CI16.,2016. C. 311-312.

82

CraTps pacmpocTpansieTcst Ha ycaoBusx aurensun Creative Commons Attribution 4.0


http://creativecommons.org/licenses/by/4.0/

Bulletin of Kemerovo State University. Series: Political, Sociological... 2020, 5(1) Economics Science

DOI: 10.21603/2500-3372-2020-5-1-74-84

20. Kocrenkuii B. A. IIpakTudeckue acleKTbl IOCTPOEHUS SMM-CTPATeTHy B UHTepHeT-MapKeTuHre // IIpo6aeMsl 1 mepcrek-
THBB (pOPMUPOBAHHSI MAPKETUHIOBBIX CTPATETHil B YCAOBMSX HECTAOMABHDBIX PBIHKOB: MAaT-Abl MeXAyHap. Hayd.-[IPaKT.
xoud. (Kpacnoaap, 5-20 aexabps 2016 r.) Kpacropap: Ky6I'Y, 2016. C. 31-35.

21. Kanepusa M. A. PasBurue pbIHKA M TEXHOAOIMil UHTepHeT-MapKeruHra // IIpo6aeMbl U IepcreKTHBBI $OpMUPOBA-
HHSL MapKETUHIOBbIX CTPAaTerHil B yCAOBHSIX HECTAGHABHBIX PHIHKOB: MaT-Abl MexayHap. Hayd.-npakT. koH$. (KpacHoaap,
5-20 pexabps 2016 1.) Kpacnoaap: Ky6I'Y, 2016. C. 220-224.

22. Cranenko A. B. Onenxa s pexrrBHOCTH HHTEpHeT-MapKeTHHra peanpusitist // Hayka u coBpemensocTs — 2017: ¢6. Mat-
0B LII Mesxxaynap. Hay4.-tipakr. koud. (Hosocubupck, 21 anpeas 2017 r.) Hosocu6upck, 2017. C. 212-218.

23. Axyaunnues f1. B. Mcrounnku Anp0B Ha poiake b2b // Ilar B Hayky. 2016. Ne 1. C. 5-9.

24. Auppeesa K. Auporenepanus. Mapxkerusr, kotopsrit mpopaer. CII6: ITurep, 2015.236 c.

original article
Strategic Directions of B2B Sales Development in Modern Economy

Valeria M. Brezhneva®@; Vera V. Petrushina®

 Kursk Institute of Cooperation, branch of Belgorod University of Cooperation, Economics, and Law, Kursk, Russia
@ family.89 @mail.ru

Received 20.11.2019. Accepted 23.12.2019.

Abstract: The research featured technologies of sales and promotion of products on the B2B market. B2B is a model
of e-business. It is associated with establishment of contacts and business relationships between independent business
entities. The research objective was to identify trends in the use of the e-business model for transactions on the Russian
market. The study involved an analysis of objective factors and trends in the development of the economy, as well as the
teatures of the B2B market. The obtained results allowed the authors to formulate new strategic directions for Russian
companies in the development of online sales. A content analysis of related studies, together with sociological methods, we
made it possible to reveal the great importance of e-transactions for the development of modern business. Unfortunately,
they are limited in scale by the consequences of the economic crisis, sanctions, reduced consumer demand, and growing
competition. The development of this e-business model is affected by Internet technologies, which ultimately leads to the
digitalization of the global and domestic economy. Due to the rapid spread of digital technologies, most Russian companies
do not have time to adapt to new conditions and experience difficulties in forming strategies for promoting their product
on the Internet. Unqualified choice of promotion tools does not allow companies to achieve the planned conversion: they
lose clients and thus underestimate the advantages of e-sales. The conservatism of management prevents companies from
using global benefits of e-business. Therefore, it is imperative to develop and improve strategies and operational tactical
decisions in the organization of B2B sales, e.g. in a more effective use of promotion tools based on the specifics of the
market organizations. The article considers the main tendencies of development of foreign and domestic e-business. The
authors estimated growth projections of Internet sales in Russia and specifics of the B2B market, including characteristics
of consumer demand formation, behavior of the organizations-buyers compared to the consumer market. The paper also
outlines the problems of e-platforms and describes a system of tools of product promotion in the B2B sector. As a solution
to business problems on theB2B markets, the authors propose a number of strategies to improve sales management in order
to maintain the growth trends of domestic business in the near future.

Keywords: B2B market, electronic business, Internet sales strategy, marketing tools on the B2B market, SEO-optimization,
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