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AuHoTanmsa: PaccmoTrpeHa mpo6iema yrpaBieHUsI MAPKETUHTOBOJ IeSITeTbHOCThIO Yepes3 IIeHHOCTHOE MPeIJio-
’kKeHMe, TaK Kak Ha MMepBbIii IJIaH B peanusaiuy 6M3Hec-CTPaTeruy KOMIIAaHUY BBIXOJUT CO3TaHMe U MPOBIKEHE
LeHHOCTHU IJIs K/IMeHTa. [IaHo oTnpese/ieHye eHHOCTHOTO MpeIoKeHNs Kak obelanye 6peHza KIeHTam, 03Bo-
JISTIOIIEee MPOAYKTY WJIM YCJIyTe KOMITAHUYM CTAaTh YHUKAJIbHBIMMY, UTO SIBJSIETCS] CIEACTBUEM MPEATIOUTEHNS KIMEH-
TaMyM OFHOM KOMIaHuM Apyroi. [laHHas mpo6ieMa BbI3bIBaeT KMBOJ MHTEpeC KakK y CIeNMaTuCTOB B 061aCTu
MapKeTMHTa, TaK U y IPaKTUKOB 6GM3Heca, Belb yMesas pa3paboTKa U MpeqocTaBieHe BbITOJHOTO IIEHHOCTHOTO
MpeJIOKeHNST BaSKHbI HEe TOJIbKO JJISI KIVEHTA, HO U AJIsI KOMITAHWUY, TaK KaK CIIOCOOCTBYIOT YCTOMYMBOMY POCTY ee
JOXONHOCTU. 3alauM UCCIenoBaHus: 1) onpenenuTsb NeGUHUINIO LIEeHHOCTHOTO MPeIaokKeHus; 2) MpoaHaIU3U-
pOBaTh KeiChl KOMITAHUI, YCIIEUTHO MPECTABISIONMX IEHHOCTHOE TMpeIJIoKeHe KaK 3JIEMEHT CTpaTermmu map-
KeTMHTA; 3) OMMCaTh 3TAMbI YIIPABJIEHMS IeHHOCTHBIM ITPeAJIOKeHeM KOMITaHUN; 4) YTOUHUTH CYIEeCTBYIOILYIO
MOJieJIb MHCTPYMEHTOB LIeHHOCTHOTO MpeIokeHNs ; 5) 0603HAUUTD 1IeJU MPeqoCTaBlIeHUs [IeHHOCTHOTO TpeJ-
JIOKeHMSI; 6) CoeNaTh 3aK/II0UNTENbHbIE BBIBOJbI HA OCHOBE aHa/IM3a KeiCOB M3 MPAKTUKMU POCCUIMCKUX KOMITAaHUIA.
ITpuMeHeHbI METOAbI AHAMN3A, 06001 eHNST, UHAYKUUY U AeAyKUUH, CpaBHeHMs. [IpoaHaIM3MPOBaHO, KaK POCCHUIi-
CKYe KOMITAaHUM TIPeJOCTaBJSIOT IIEHHOCTHOE MPeJIoKeHMe Y C TIOMOIIbI0 KAKMX MapKETUMHIOBbIX MHCTPYMEHTOB
ero mpoasuraioT. OnpezneneHa Mocaeq0BaTeIbHOCTb 3TANlOB YIIPAaBAeHUS [IeHHOCTHBIM MpeIJIoKeHeM KOMITaHUN
C YIIOPOM Ha UX paboTy HaJl TOBBIIIEHVEM KIVMEHTOOPUEHTUPOBAHHOCTH. Clie/IaH BbIBOI, UTO I[EHHOCTHOE MTPe/Ijio-
sKeHMe GopMUpYyeT YCTONUMBYIO CBSI3b MEXIY GpEeHAOM U IOTpedbuTeneM, obecreunBast JIOSIbHOCTD U IIOBTOPHbIE
Inpoaa’xu. COBpeMEHHbIe KOMITaHUM UCITOJIb3YIOT HECKOJIbKO KaHAa/JIOB MapKeTUHTra OJIs1 06ECHequI/IH MaKCHMM3a-
LIMY METPUK KOHBEPCUM U MTPEOCTABAeHMS Hanbosiee MOTHOTO OTPpaskeHMsI IIeHHOCTHOTO MPeIJIoKeHUS TTPOLyKTa
IIJIS1 KJIIVIEHTA.
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Abstract: As a method of marketing management, value proposition means that the business strategy relies
on a promise of value. It is a value offer that represents the product or service as unique, thus increasing
the customer loyalty. This approach is regarded as efficient both by marketeers and entrepreneurs because
a well-designed value proposition is usually profitable for the company. The author developed an up-to-date
definition for value proposition and analyzed specific cases of successful value propositions as a marketing
strategy. Standard research methods made it possible to describe the stages of managing the company’s value
proposition management, define the existing model of value proposition tools, and identify the goals of value
proposition. The illustrative part of the research involved a comprehensive analysis of Russian value proposition
practice, i.e., presentation methods, promotion tools, stages, and customer orientation. Value proposition creates
a lasting connection between the brand and the consumer, ensuring loyalty and repeat sales as companies employ
multiple marketing channels to ensure optimal conversion metrics and deliver the product’s value proposition
to the customer.
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BBepmenmue

B craTbe aBTOp yHeaseT BHUMAaHME HeOGXOAUMMOCTU
pa3pa60TKM LeHHOCTHOI'0 IIpedJIOKeHUsS MO/ peain-
3al0umM CTpaTerMm YyIlipaB/JIeHUSA MapKeTUMHIOM, ‘ITO6I:I
IOBBICUTD JIOAJIBHOCTD KJIIMEHTOB U KIMEHTOOPUEHTUPO-

NpeAroNoXKeHuit u accoumanmin  [1],
UMX TIOJIOXKUTE/NbHOEe BINUSIHME Ha AeiCTBYIOIMUX
U TOTEHLMAJNbHBIX COTPYAHMKOB opraHmsauuu [1; 2].
B npononHeHue k atoii nosuuuu B. H. [TynsieBa BoigensieT

OKa3bIBAlO-

BaHHOCTb KoMIaHuu. llesb — MpoaHaaM3upoBaThb OCO-
OGeHHOCTM YIIpaBJIEHUSI MapKETUMHIOBOI eI TeTbHOCTbIO
yepe3 I€HHOCTHOe TpeAJjioXkeHMe CO CTOPOHBI KOMIIa-
HMit. [l 9TOrO MOCTaB/eHbl CAeAylolye 3aJauu: AaTh
ompenejeHne IeHHOCTHOTO IIpedJIosKeHMs; IIpOoaHaju-
3MpOBaTh Ke¥ichl 11 KOMITaHMIA 10 TIPeAOCTaBIEHUIO 1IeH-
HOCTHOTO TIpeJIOKEHMS; TTOAPOOHO OXapaKTepu30BaTh
3Tarbl YIIpaBaeHNs IIeHHOCTHBIM IIpeAJiokeHeM KoMIIa-
HUIT; KOHKPETU3UPOBATh CYIECTBYIOIIME MHCTPYMEHTHI
LIEHHOCTHOTO IMPeJJIOKEeHNST; YKa3aTh LeJIy MpefoCTaBie-
HMS LIIEeHHOCTHOTO MIpe/JIoKeHMsI; ceaaTh 0000IIaome
BBIBOJIBI IO UTOTY aHA/IM3a KeCOB KOMITAaHMIA.

B Hay4yHOM COOOIeCTBE JOCTAaTOYHO MHOTO pabor,
MOCBSIIIEHHBIX PACCMOTPEHMIO JAHHOTO BOIPOCa, KOTO-
pble MOKHO pasIe/MTh Ha JBa HAIlPaBJIEHMS:

1. Pa3paboTKa I[eHHOCTHOIO IpeIJjoKeHusl Ipume-
HUTETbHO K paboTomarenio, KOTopeiii A. B.Ilema
dbopmynupyer Kak YHMKaJIbHBbII HabOp IeHHOCTE,

oTpacieBble 0COGEHHOCTM IEHHOCTHBIX MPeNJIOKEeHMI
KpPYIHBIX paboTomaTenei [3].

2. PaccmoTpeHne BaXKHOCTM DPa3pabOTKM I[@HHOCT-
HOTO TIpe[JiosKeHUs [OJis1 CO3JaHUS MPOAYKTa U TOBBI-
IIeHUsT KOHKYPEHTOCIIOCOGHOCTY KOMITAaHUY Ha OCHOBE
6usHec-momenu A. OcrepBanbaepa u U. IInHbe (KaHBa
A. OctepBanbaepa). Tak, B pabore [4] nmomguepkuBaeTcst
3HaUMMOCTb IIpeJOCTaB/leHMs] KIMEeHTaM LIeHHOCT-
HOTO TIPEJJIOKEHMS, M B KauyecTBe [IOMOJTHUTEIbHOM
YCIyTM yKa3bIBaeTcs paspaboTKa MpOrpaMM JIOSTbHO-
CTY C YYETOM MOJIeJieii MOTPeOUTENbCKOTO TTOBEJEeHMS,
a B Tpyzax [5; 6] ucciemyeTcsl MOTpeObUTENbCKAsT IeH-
HOCTb TPOLYKTOB. Il0 MHeHMI0O McCCIefoBaTesneis,
«Ha TOBapax M YUIyrax CTPOUTCS IeHHOCTHOE TIpe-
JIo’keHue, OIpeeNeHHbI/i HAabOp KOTOPBIX MOMOTaeT
MOTPEGUTEIISIM BBIITONHATD UX QYHKIVOHATbHBIE, COIU-
ajJbHble MM 3MOILMOHA/TbHbIE 3a/lauy UM yIOBJIETBO-
DSITb OCHOBHBIE ITOTPeO6HOCTU» [6].
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OTHenbHOTO BHUMAaHUS 3aCTyKMBaeT Hay4Has paboTa
KOJ/UIEKTMBA MCClefoBaTesnel, NPUMEHSIOINX KaHBY
A. OcrepBanbaepa K TeOPUM TAKTUIECKOTO MapKeTUHTa
Y OOHOBJISIIOIINX METOIUKY «pOPMUPOBAHMS LIEHHOCT-
HOTro npepajioxeHusi» [7, c. 481]. C TOUKM 3peHust MHTe-
JIEKTYaJIbHOTO aHajM3a OT3bIBOB KJIMEHTOB C ITIOMOILbIO
aJrOpUTMOB MalMHHOTO 06yueHus E.T. CepoBa peko-
MeHJyeT YIPaBJsTh LIEHHOCTHBIM IIpeIIOKeHMeM IS
KJIEHTOB [8].

Tak Kak BHe[peHMe KIMEHTOOPMEHTUPOBAHHOTO
MOAXO0AA B IPAKTUKY POCCUIICKMX KOMIIaHMI 1O CUX T1OD
BBI3bIBA€T OIIpefe/leHHble TPYJAHOCTY, aKTyaJbHOCTb
paboThI 3aKJII0YaeTCss B TOM, UTO [[eHHOCTHOE IIpeJJio-
>KeHMe paccMaTpUBaeTCsl HAMM Kak K04 K JIOSJIbHOCTYU
KJIMEHTOB, MPUOBUIBHOCTY U KJIMEHTOOPUEHTUPOBAH-
HOCTM KOMITaHUM.

B craTtpe aBTOp cocpemoTauMBaeT CBOe BHMMaHMe
Ha CTPYKType LIeHHOCTHOTO IpeIIoKeHNs U ero MpoJ -
BIDKeHMM, HAMePEeHHO He paccMaTpuBasi BOIPOCH! 3BO-
JIIOLUMM LIeHHOCTY, Mpo6ieMaTUKy SKM3HEHHOTO LMK/a
LIeHHOCTU [9] U CBSI3b 3TOV KaTeropuu C KaTeropuen
MIOJIE3HOCTY ¥ TOTPEOUTENBCKOI IIeHHOCTH.

MeTOonbI u MaTepHuaabl

OCHOBHOII MeTOJ, MCCAeJOBaHMUSI — CpaBHUTeNbHasI
XapaKTepUCTUKA MHCTPYMEHTOB I€HHOCTHOTO Mpe[-
noxkeHus. Takke NpUMeHEHbl aHAJIUTUYECKUIT METOZ,
MU3y4YyeHMUs MpeCTaBIeHHOCTM KOMIIaHul B IHTepHeTe
M aHa/IM3 HAPY)XXHOI peKaMbl POCCUMCKUX KOMIIaHUIA
ISl OTmpelleieHUsI CEMAaHTUKM UM BU3yaau3aluu IeH-
HOCTHOTO IIpeJJI0KeHMsI.

PesynbTaThl

LleHHOCTHOe TIpeliJiokeHe — TaKoe MMpeJjioKeHe Kiu-
€HTYy, KOTOpOoe OOBICHSIET, KaKUM 00pa3oM MPOIYKT
KOMITaHUM YOOBJIETBOPUT €ro MOTpPeOoHOCTh (60Ib)
M / WU JacT eMy BBITOMY IOC/Ie MPUoBpeTeHNsT TOBapa
min ycayru. To ecTh LIeHHOCTHOe TpeJjioXkeHyue — 3TO
OMMCaHMe TOJb3bl, I[IO€3HOCTM, BBITOAbI, BaXHO-
CTY / IEHHOCTH MPOMYKTa KOMIIAHUM ISl IOTPEGUTEIIS.
OcHoBHas ero GyHKIMS — IPUBIeYEHNE 11e/IeBOi ayau-
topuu (LIA) 1 yBesmueHne Npojiax 3a cueT MpaBUIIbHOM
Mnojauyu MpeuMyIecTB MPOAYKTA, T.K. TOTHA KIMEHT
¢ 6osbliieit Joseit BepOSTHOCTM MTOBTOPHO MPUOGPeTeT
ycayry / ToBap. I3 aroro cienyeT, 4YTO B IeHTpe BHU-
MaHMSI HAaXOOUTCSI He caM MPOAYKT, a XeJlaHus, 3a7,aun
u rotpe6HocTH LIA.

KEMEROVO STATE UNIVERSITY
political, sociological and economic sciences

Poccuiickue KOMIaHMM pPa3pabaThIBAIOT LeHHOCT-
Hble IpeJIOKeHMs IJI KAMEeHTOB, IPUMEeHSIs] Pa3Hble
MeTOZbl, MOAENN U TofXoAbl. ONMH U3 HUX — COCTaBJIe-
HJe IxarpaMMbl LIeHHOCTHOTO IIpeJiJIoKeHMs, pa3pabo-
TaHHOI I1. ToMcoHOM!. DTOT MOAXO, BK/IIOUaeT aHaau3
COCTaBIAKIINX KOMIIAHMM C TOUKM 3PEHMSI KIMEHTa,
KOTOpBIE CIIOCOOCTBYIOT CO3LAHUI0 BECOMOTO I[€HHOCT-
HOTO IIpenyiIO’KeHMs. Takke KoOMMIaHUU MICIIONIB3YIOT
Mopenb TapBapAckoii LIKOAbI G6M3Heca’ [jsi aHanIM3a
LIeHHOCTHOTO TpeJJIOKeHMs], Kacalollerocss KJIMEHTOB,
UX MOTPEOHOCTEN U CTOMMOCTY MPOAYKTA.

OnHoIt 13 Haubolee MOMYJISIPHBIX MOIe/ieit IoCcTpoe-
HMSI 1€HHOCTHOTO TpelJIOKeHMSI SIBJISeTCSl MOJelb
A. OcrepBanbiepa, OTpaxalolas Kak MOTpebHOCTH,
oTmaceHus] M TMOXKeJaHMsI KIMeHTa, KOTopble (UKCHU-
pYIOTCS B KJIIOYEBBIX XapaKTePUCTUKAX MPOAYKTa,
TaK M BBITOAY JJIS KIMEHTa M INO3UTMBHBIE BIleyatse-
HMUSI, KOTOpble IPOAYKT LOJ/DKEH BbI3bIBATh y IOTpe-
6urtens [10]. B pabore [11] yka3biBaeTcsl, UTO KapTa
LIEeHHOCTY TOBApoOB IpeAlioaraeT paHXMpOBaHMe KIIIO-
YeBBIX LIEHHOCTe)l IOTPeOUTeNsIMU MpPYU TNPUHITUK
peleHys O MOKYyIIKe Ha KOTHUTMBHOM yYDOBHE U Ipe[-
CTaBJsieT co00ii MOTPEeGUTENBCKYIO I[EHHOCTh TOBAapOB.
Mogens A. OcTepBajibAepa HEOLHOKPATHO JOIOIHSIACH
" 0GHOBJISIIACH B CUJTY HECOBEPLIEHCTBA.

Kpome ToOro, B xjwoue LI€EHHOCTM MOXHO WHTep-
IIpeTUpPOBaTh MOJe/Nb KOTHUTHBHOIO MapKeTUHTa
0. A. Ko3noBoii [12], 32 OCHOBY KOTODOJ B3sTa T€OpUS
palMOHAJIBHOIO ¥ MMIYJIbCYBHOIO IOBeJeHusl IoTpe-
6ureneii [13], Mozenb XOMUCTUUECKOTO MapKeTUHTa
@. Kotnepa [14], KOHLeNuus CTpaTermyeckoro Map-

ketuHra ®@.Kotnepa wu K.JI. Kemnepa [15], Momenb
OCBeOMJICHHOCTM  KiueHTOoB  bB.Xanra [16], cra-
peiimiasi  peknaMHasi ~ Momenb  P. A.JIprouca [17],

MeTOAMKA M3MepeHUsI SMOLMI KiIMeHTa OT IOJib-
3oBaHus mpogykrom H.Kawno [18; 19], momens ¢op-
MupoBanusi 6penpma . A.Aakepa [20], wmomenu
JK.-H. Kandepepa [21], T.Ispma[22], Ix.K.Hapsepa
un C. ®. Cneiitepa [23], A.Parasuraman, V.A.Zeithaml,
L. L. Berry [24], O. A. TpeTbsk [25] 1 Ap.

OmnpenenuM IMOC/Ief0BaTeNbHOCTh 3TANOB YyIIpaBiie-
HMS LLEeHHOCTHbBIM TIpefJI0KEHNEM :

1. TIpoBeneHnue uccien0BaHNl BHEIIHe M BHYTPEH-
Hell MapKeTMHIOBOit cpelbl, a TaKXe KOHKYpeH-
ToB. KoMmaHust aHanu3upyeT TeHAeHIUM B Gu3zHece
M paccMaTpuBaeT crenudMKy Mopeeil MOBemeHMs
noTpebureneii.

! lenHoCTHOE TIpeaJiOkeHMe, uiau value proposition: nsyuyaem momenb Ha mpumepax Airbnb u Slack. Skillbox Media. 09.03.2023. URL:
https://skillbox.ru/media/marketing/tsennostnoe-predlozhenie-ili-value-proposition-izuchaem-model-na-primerakh-airbnb-i-slack/
(mara o6pamenus: 02.07.2024).
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2. OmpepneneHne  (CerME@HTMPOBAaHME)  I[€JI€BOTO
pbIHKA peanus3yeTcsl II0 HECKOIbKMM IIpM3HAKaAM
U3 4YeTbIpeX WM3BECTHBIX (IIOBeAEHUYEeCKUX U JeMO-
rpaduyeckux, miam reorpadpuueckux u mncuxorpadu-
YecKux), BapualuuM KOTOPBIX KOMIIAHUSI OIpefesseT
caMocTosTeNbHO. Ha aToM ke aTame Iienecoo6pa3Ho
3aHSITHCS TTIOMCKOM KJIMEHTCKMX MHCATOB C TTIOMOIIbIO
MeTOoJla MHTePBbIO i1 c60pa OMbITa pemeHus] KaKux-
1160 33734 KJIMeHTa.

3. OmpepesnieHe KOMITaHMEN CYINHOCTU I[€HHOCTU
KaK KaTeropuu M ee CBSI3U C KaTeropueii Mone3HoCTU
¥ S5KOHOMMYECKO BBITOIbI JIS TTIOKYIIATeNs.

4. ®opMupoBaHye LIEHHOCTHOIO IIpelJjoXKeHus, T.e.
paspaboTKa ¥ BU3yaau3aiusi KapThl IeHHOCTHU.

5. PaspaboTka 6M3Hec-uaeu Co3maHms U Moaudu-
Kalyuu MPOAYKTa / YCJIYTU TIOA, IIeHHOCTHOe TpeJJIosKe-
HMe, a TaKKe 06ecrieyeHnsI BBICOKOTO KauecTBa CepBumca.

6. BoisiBneHMe «y3KUMX MeCT», T.e. CJIOXKHOCTeN
U TMpobneM, NPU MOAEIUPOBAHUM TPeSOCTABIEHMUS
LIeHHOCTU (HarmpyMep KIMEHT MOKET He MOHSITh MHCANT
KOMIIaHUM).

7. BpicTpauBaHMe MAapKETUHTOBO KOMMYHMKa-
LIMOHHOV MOJUTUKY KOMIIaHUU, HATIpaBJI€HHOM Ha Ipo-
IBVKEeHMe LIeHHOCTY U IOBBIIIEHMEe ee Y3HaBaeMOCTU
Y UMUJIKA yepe3 SMOIMOHATbHbI OPeHAVHT, COTBOpYe-
CTBO C K/IMEHTaMM Ha caiiTe (ecau KOMIaHusl paboTaeT
B IHTepHeTe), MAapKETUHT B COLMATbHBIX CETSX, CTOPU-
TeJIJIMHT M HaTMBHYIO pekiamy. Ha sTom 3Tame xomma-
HMSL ompefensieT OAXObl MIPefOCTaBAeHMs] LIeHHOCTHU
(KaK mpaBUjI0, 3TO MPOAYKTOBBINA U KIMEHTOUEHTPUY-
HBIIA IIOJIXO/bI), & TAK)KE BbIAENSIeT JPYTMe NHCTPYMEHTBI
VHTErpMPOBAHHBIX  MapKeTUMHIOBbIX  KOMMYHMKa-
uuii. Ero (3rama) CJIOKHOCTb COCTOUT B IIPAaBUJIBLHOM
M TIOHSITHOM [OHEeCeHMM I[eHHOCTM [0 IMOTpebuTess
" ee MO3UIMOHMPOBAHUY (BaXKHO M30eraTh TUIIMUHBIX
OIM6OK TUIIA CBEPX- MJIV HEJOTIO3UIIMOHUPOBAHMST).

8. OnTMmm3anuus, aBTOMaTuU3auusl ¥ yiIydlleHue
rpoliecca BbICTpauBaHMUSI B3aMMOZENCTBUS C KIMEH-
tamu KommaHum [11] Gnaromapst BHespeHuio CRM
(Customer Relationship Management - ympaBjaeHue
B3aMMOOTHOIIEHUSIMU C KIIMEHTaMU) WM POBOTU3 ALV,

9. Pa3BuTue KIMEHTCKOW JIOSUIBHOCTU U KJIMEHTO-
OPMEHTMPOBAHHOCTY KOMIIaHMM — IIPOTHO3HBIN 3Tall,
CBSI3aHHBIN C OKMOAHMUSIMU CaMOJ KOMIIAaHUM OTHOCU-
TeJIbHO POCTa y[IOBJIETBOPEHHOCTU KJIMEHTA U Pa3Bu-
THEeM KJIMeHTOOPUEeHTUPOBAHHOTO IMOAX0a.

10. TlocTosiHHast obpaTHast CBSI3b C IOTPEOUTEIIEM,
Jlarolasi BO3MOXHOCTb OTC/IeXMBATh M3MEHEHMS OTHO-
HnIeHusl MoTpebuTesneit K KOMIIAHUYM U aHAIU3UPOBATD
MX OT3bIBb. VIMeHHO ob6paTHasi cBsA3b ¢ LIA momoraer

VipaBiieHne MapKeTUHTOBOM esiTeTbHOCThIO

KOMIIaHMM KOPPEKTUPOBATH AajlbHellIe MapKeTUHTO-
BbI€ JIEVICTBUS M MEPOTPUSTHS, YTOOI TOBBICUTD I1€H-
HOCTb MPOAYKTA JIJISI KIMEHTOB.

11. Ananus 3¢ PeKTUBHOCTU TPeNOCTaBIeHUs 1IeH-
HOCTHOTO TIpeJJIOKeHUs 4Yepe3 MHAEKChI JIOSIbHOCTU
M YOOBJIETBOPEHHOCTM C TIOMOIIBI0 pacyera Koad-
duiMeHTa KOHBepCMM, BOBJIEUEHHOCTM Ha caiire,
a Takke (GVHAHCOBBIX METPUK KOMITAHUU.

OTteuecTBeHHasi KomnaHus Rocketyze, crenyanusu-
pyloliasicss Ha paspaboTKe eHHOCTHBIX MPeIIoKeH i,
MOSICHSIET, YTO Takoe MpeAjioKeHKe SOIKHO He TOJIbKO
MHGOPMIUPOBATD MOTEHIMATBHOTO KIMEHTA O XapaKTe-
PUCTUKaX MPOAYKTA, HO ¥ TI0Ka3bIBaTh, Y€M OH OTIAUYEH
OT aHaJOTMYHBIX MPOAYKTOB KOHKYPeHTOB. [Ipu 3TOM
CJIOTaH U MO3UIMOHMPOBAaHME, TI0 MHEHMIO Clielaan-
cToB Rocketyze, camu 1o cebe He SBISIOTCS IIEHHOCT-
HBIMMU IIPeJIOKEHUSIMY, T. K. OHO (LLeHHOCTHOe IpeJijio-
SKeHMe) SIBJSIETCS] CUCTEMHBIM MHCTPYMEHTOM, GpeH[,
U 3JIeMeHThbI KOTOPOTO, O3MUIMOHMPOBaHMe KOMIIaHUN
u gpyrue Gopmbl MHGOPMUPOBAHUS KIMEHTA — COCTAB-
JISIIOIIVE OHOTO 11e10T0%.

ABTOpD KOHKPETU3NPOBaJI [AAHHOE MHeHWe, Ipef-
CTaBUB 1I€HHOCTHOE MpeJJOKeHMe B BUJE KOMILIEKC-
HOTO Habopa 371eMeHTOB: UMUK M peryTalys; ToBap
U ero XapakTepUCTUKMU; peKlaMa; KPOoCC-MapKeTUHT;
MPOTPAMMBbI JIOSUTBHOCTM; OpEHJ ¥ €ro 3JeMEeHTHI,
B TOM 4YMC/Ie CJIOraH; IMO3UIMOHUPOBaHME OpeHpa.
Be3yc10BHO, B CMTY CUCTEMHOCTY LIEHHOCTY, KOMITaHUU
MCIIOIb3YIOT BCE 3JIEMEHTHI IeHHOCTHOTO NPeIJIOKEeHNS.

CrnenyeT OTMeTUTb, YTO B COBPEMEHHOII MapKe-
TUHTOBOJ IIPaKTUKE POCCUICKUX KOMITaHMII Hab/II0-
IaeTcs aKkimeHT Ha GopMMpOBaHME U TPOIABVKEHME
YHUKaJIbHOTO II€HHOCTHOIO IIpeJJjioKeHus (unique
value proposition), B OCHOBY KOTOPOTO B3sTa KOHIeIl-
uusi Toprosoro mnpepnoxenuss P. Pusca [25], TouHO
COOTBETCTBYIOIAS 3ampocaM U oxupgaHusim LA. Jins
IOCTVKEHMS 3TOV 1ey KOMITaHUM UCIIONb3YIOT CJIOXK-
Hble aHaJAUTUYEeCKVe MHCTPYMEHTHI, TaKMe KaK aHaau3
GonblnX OaHHBIX (Big Data Analytics) v MHCTPYMEHTbI
MCKYCCTBeHHOro wuHTe/nekra (Al tools). YkasaHHbIe
TEXHOJIOTUM MO3BOJSIIOT NMPOBOAUTH AETalbHYH) Cer-
MEHTalMI0 PbIHKA U I€pCOHAAM3UPOBATh MapKeTUH-
roBble TpeajioxkeHus. Hanmpumep, puteitnep X5 Group,
NpUMEeHSIOIINI TepefoBble aHAIUTHUYECKME METOMbI
IJIST OTITMMM3AlIMY acCCOPTUMEHTA U 1[eHO0Opa30BaHus,
BAMSIONIVE HA MIpeloKeHue, SIBISIeTCSI MaKCUMaJIbHO
peneBaHTHBIM JJIS1 K&K 00 MOKYyIaTers.

MHorMe poccuiickue KOMIAHUM UCIIOIb3YIOT GJIOTH,
BUAEOo U MHbOrpabuKy Ajsl MPUBIEYEHUS BHUMAHUS
KJIMEHTOB U UX OOyYeHMsT HaBbIKaM GBICTPOTO IMOMCKA

3 Rocketyze. URL: https://rocketyze.com/ (nata obpaimienus: 10.07.2024).
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HYKHBIX TOBApOB B KaTaJIore KOMITAaHMM MUY 0COGEHHO-
CTSIM MTOJIb30BAHMSI TOBAPOM, a TAKKe crienyduke 06cy-
SKMBAHUS KOHKPETHOM KOMIIAaHWUM, YTO CIIOCOGCTBYET
pPOCTY noBepus K Helt 1 ee mpu3HaHuio. Hampumep:

1. Po3ununasa cetb Jlenma* dokycupyeTcss Ha TIpe-
JIOCTaBJIeHUM KaueCTBEHHBIX TOBApPOB MO JOCTYIIHBIM
LIeHaM, UTO SIBJISIETCSI OCHOBOJ /X LIEHHOCTHOTO IpeJJjio-
>keHMs. OHa IpeqjiaraeT MMPOKUI aCCOPTUMEHT, pery-
JISIpHbIE aKIUU, IPOTPAMMY JIOSITTbHOCTH, TIOBBIIIAIOII e
MHTEpeC TOTpebuTeneii M UX MPeIaHHOCTb (JIOSITb-
HOCTb) K O6peHAy. R. Reeves momuepKkuBaeT, 4YTo «I[elb
OpeHAVHTa 3aK/IIYAeTCs B JTOHECEHUM TOTO MMMIKA
U I[eHHOCTU, KOTOPBIVi BaXXHO HOHECTM, IO MHEHUIO
KOMIIaHWM, 0 TIOTpe6uTeneii»® [26].

2.Tlo manHbIM areHTcTBa Markway, B 2024 1. COTOBBIN
omepaTtop busnaiin® Bollen B TPOWKY CaMbIX YIIOMMHA-
eMbIX MOOWIbHBIX KOMIIaHMiT B MHTepHeTe’. B ycio-
BUSIX K€CTKOJ KOHKYpPEeHIMM Ha pPbIHKE COTOBOV CBSI3U
B Poccum buitaliH B3s1 KypCc B CTOPOHY YBelIUUYeHMUS
ckopocTtu MmobuibHOro Miurepuera. Tak B 2018 r. atoT
COTOBBIl OTEpaTOp MOCTPOWJI OONbIllle BCeX 6a30BBIX
craniuit®. Kpome storo, hopma [ijist 06palieHus o mpu-
00peTeHMI0 YCIYT NOCTYIHA M0 KHOIMKe Xouy Obicmpbtii
uHmepHem!, a pexjiaMHble MaTepuasbl Ha caliTe KOM-
MaHuM B BUIAE POIMKOB IMOKAa3bIBAIOT MIOfeN, KOTO-
pble CMOTPST BUIeo ¢ TenedOHA HAXOASCh B CAMbBIX
DPa3HBIX >KM3HEHHBIX CUTyalUsIX, 4YTO OEMOHCTpUpYyeT
MOTEeHIMATbHOMY KJIMEHTY CKOPOCTb U PEerMOHaIbHYIO
IOCTYITHOCTb NpoAyKTa bunarina.

3. OcHoBHOI 1eneBoit ayautopueit OK «PYCAJI»?
SIBASIOTCS Opuandeckue nauua, T.K. PYCAJI — npowus-
BOOUTENb aqioMuHMUSI. Ha Iy1aBHOI cTpaHuile OoQUIu-
aJbHOTO cajiTa KOMIIAaHMM pas3MelleH 6j0K-rajaepes.
Ero mepBoe usobpaxenue - IudpPOBOI KIMEHTCKUt
cepBuc ¢ nogmucekio C Hamu y0o6HO pabomams: UH@Op-
Mmauyusa o 3akaszax docmynHa 24/7. BeposiTHee BCero,
M3-3a CWIbl OpeH[Ja IOTEHUMAaJbHbI KIMEHT YKe
MMeeT MpeacTaBjieHue 0 TOM, yeM 3aHuMaetcss PYCAJIL,
MO3TOMY TepBOe, UYTO KOMIIaHMS >KejllaeT eMy IMOKa-
3aTh — TO, YeM UX CEepPBUC OTINYAETCS OT OCTAJbHBIX.
[ToCTOSTHHBIN JOCTYII K CBeeHMSIM O 3aKa3e M KOHTPOJIb

KEMEROVO STATE UNIVERSITY
political, sociological and economic sciences

3a ero BBITTOJIHEHMEM — KpaiiHe BakKHbIe acIeKThl IPO-
M3BOACTBA, B KOTOPOM MPOUCXOIUT MOCTOSTHHBIN MTOTOK
ChIpbs. KiMeHTCKUI cepBUC, HAXOASWMIACs Ha CBsI3u 24/7,
JIeICTBUTEIbHO OTIMYAET KOMITAHUIO OT IPYTUX U SIBJISI-
eTCs yIOOHBIM [IJist KIMEeHTOB. J[lanbHeiiiine 610Ky rajie-
peu oTpakaroT pasen IeHHOCTel KOMITaHUY U TIOKa3bl-
BAIOT APYTHUE €€ OTANUUTETbHbIE UePThI: SKOJIOTUUYHOCTD,
MacIITabbl TPOU3BOACTBA, TEXHOJIOIMYHOCTb, HAIMUME
KOPIOPAaTUBHOTO YHMBEPCUTETA. Bce 3TO B COBOKYII-
HOCTM — yMejble Iaru 1mo (GopMUPOBAHMIO LEHHOCT-
HOTO TPeIJIOKEeHMUS.

4. lleHHOCTHOE TmpemsiokeHue cepBuca Edadun'
HampaBIeHOo Ha MOTPe6GHOCTh TOTPe6UTENS HaiiTy 6oiee
IelleBbIii TPOAYKT (CaMoOe BBITOJHOE IMpeaJioKeHue
Ha TPOAYKT, KOTOPbIi OH UINET) U KYIUTh €ro Mmpsmo
ceituac: Y3uaiime, z0e noxyname Oewesse u 3KOHOMbINe
do 50 % yxwce cezo0Ha ¢ Edadun. AkmyanwvHsill Kamanoz
axkyuii u ckudox Ha caiime u 8 MOOUNLHOM NPUNOHEHUU.

5.Bpenn Kari'' mpepjiaraetT YyHUKaJIbHYI rapaHTUIO
Ha 06YBb M MeJKMUe TpemMeThl KOXrajaHTepeu Cpo-
KoM ot 30 go 120 mHeit, BKIOYast BO3MOXKXHOCTh O6MeHa
06yBu B Teuenue 90 nHeii 6e3 00bSICHEHUS IPUUMH. DTO
MpeJIOKeHME BbIIENIeT KOMIIAaHUIO Ha (POoHE KOHKY-
PEHTOB ¥ MOAUEePKMUBAET HAAEKHOCTh ¥ KaueCcTBO IMPO-
IOYKIMK, Teiast akIeHT Ha JOJITOCPOYHOM YAOBJIETBOpe-
HUY MOTPEOGHOCTE KIVEHTOB.

6. [TpoexkT WowFit'? opMeHTMpPOBaH Ha OpraHMU3aLNIO0
U IIpOBeJeHMe OHJIAH-TPEHMUPOBOK C JIMUHBIM TPEHe-
pOM U pemraeT mpo6aeMbl HEXBATKY BPEMEHMU U IOCTYII-
HOCTM CIIOPT3aJI0OB, a TaKXke TapaHTUPYeT MHIUBU-
OyanbHbIVi TOAXOH K KaXIOMY (TlepCOHamM3aLus)
U TIOJIIEPKKY CO CTOPOHBI IpodeccroHana (3pdeKTus-
HOCTb). Takoii MoaX0 MOAYEPKUBAET BaXKHOCTb 3a60ThI
0 3[IOPOBbE U GIATOMOTYUYMUM KIMEHTOB, aKKyMYIUPYET
B ce6e MacTepCKYIO CUACThSI.

7. O0HMM U3 MHTEPECHBIX KeiCOB SBJSIETCS CTpaTe-
VS IPOJIBVKEHUS LIEHHOCTHOTO TIPEIJIOKEHMSI, peasu-
30BaHHasl komnauueit JomawHuii dokmop'® — cepBUCOM
yOAJeHHBIX MeIUIMHCKUX KOHCY/IbTalUiA, KOTOPBIi
obecrieurBaeT OMEPATUBHOCTb U MOCTYITHOCTb MeIM-
UMHCKOW noMowmyu. KiameHTbl MOLYT IOTYYUTH

4 Jlenta. URL: https://lenta.com/?utm_referrer=https:%2F%2Fwww.google.com%2F (nata o6pauenus: 02.07.2024).

s 3mech 1 ganee 1Mo TEKCTY I[1epeBOJ BbIIIOJIHEH aBTOPOM CTAaTbU.

¢ TTAO «BsimmenKom». URL: https://moskva.beeline.ru/about/about-beeline/ (mata o6pamienns: 02.07.2024).
7 PeifTHMHT pemyTanuy MOOUIbHBIX ornepatopoB Poccun — 2024. Jenosoti mup. 17.01.2024. URL: https://delovoymir.biz/reyting-reputacii-

mobilnyh-operatorov-rossii-2024.html (zaTta o6paiienus: 02.07.2024).

8 Bunaitn B 2018 romy B 1,5 pasa yBenuuwmn cetb LTE. Oml.ru. URL: https://www.oml.ru/amp/business/news/162114-bilajjn_v_2018_

godu_v_15_raza_uvelichil_set_lte/ (maTa o6pamenus: 02.07.2024).
° Pycas. URL: https://rusal.ru/ (mata o6pamenns: 02.07.2024).

10 Emammin. URL: https://edadeal.ru/?utm_referrer=https://www.google.com/&utm_source=www.google.com (maTa o6pamienus: 02.07.2024).

! Kari. URL: https://kari.com/ (zaTta o6paiuenus: 02.07.2024).
12 WowFit. URL: https://wowfit.ru/ (mata o6paienns: 02.07.2024).

13 MomIOokTtop. URL: https://domdoctor.ru/ (mata o6pamienus: 02.07.2024).
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BECTHHUK

Cysoposa T. B.

KEMEPOBCKOTI'O TOCYIZAPCTBEHHOTO YHUBEPCUTETA
MOJIUTUYECKME, COUMOIOTUYECKNE M SIKOHOMMUYECKME HAYKU

KOHCY/TbTAIMI0 Bpaya B II060e BpeMs uepe3 MOOMIbHOe
MIpUJIOKEeHMEe MU 10 TenedoHY, YTO 0COOGEHHO YIO6HO
LIS JII0Zle, BeQyIIuX aKTUBHBIN 06pa3 SXKU3HU WK TTPO-
SKUBAIOIIMX B TPYLHOLOCTYIHBIX paiioHax. IIpomBuske-
HME JAHHOTO LIeHHOCTHOTO TPeIJIOKeHUST OCYIeCTBIIS -
eTcsl yepes MMPoOKoe ucmoyb3oBanue digital-kaHanos.
KommaHus akTMBHO pa3MellaeT pekjiaMy B COLIMAsb-
HBIX CeTSX, HA TeMaTUUYEeCKUX MEeOUIVHCKUX MOPTAIax,
a TakXke MCIIOJNb3yeT B CBOMX KOMMYHUKALIMSIX OT3bIBbI
peabHbIX KJIMEHTOB. IJTO TIO3BOJSIET YOEAUTENbHO
IOHEeCTM [0 ayIUTOPUM KIIoUeBble IpPeuMYyIIecTBa
cepBuCa: KOHOMMSI BpeMeHM U TOJy4eHue BbICOKO-
KBaJIM(PUIIMPOBAHHON MeIUIIMHCKOI TOMOIIY B JIF0607
MOMEHT.

8.CeTp cymepmapkeToB MazHum' doKrycupyercs
Ha IIeHOBOM IMPeJIOKeHUM U TOCTYITHOCTU MPOAYKTOB
IS MaccoBOro rmnokymaresss. OCHOBHOE LIEHHOCTHOE
npenJjio)keHue OAHHON CeTU — BO3MOXHOCTbh IIPUO6-
pecTu KauyeCTBeHHble TOBapbl NMOBCEIHEBHOIO CIIpoca
110 HU3KUM IIeHaM PSIIOM C IOMOM Mau pabortoii. Kom-
MaHUsI aKTUBHO MPOABUTAET 3TY UIEI0 Yepe3 MacIiTab-
Hble peKJlaMHble KaMIIaHUY, PeryjispHble akIu U pac-
MPOJasky, a TaKKe pa3BUTHE MUPOKOI CETU MAara3MHOB
1ar0BOJ JOCTYITHOCTH.

WTak, poccuitckye KOMIIAHUYM YCIIEUTHO MTPOABUTAIOT
CBOM I[@HHOCTHbIe MPeaJIoKeHMsI, aKIeHTUPYSI BHUMa-
HMe Ha KIIYeBbIX MOTPEGHOCTIX KIMEHTOB. VICIOJb-
30BaHMe peleBAaHTHBIX KAaHaJOB KOMMYHUKAIMIA
" GhoKycupoBaHMe Ha MPeUMYIIeCTBax, 3HAUMMBbIX JJIsI
IIA, mo3BoagiOT 3(pHEeKTUBHO AOHOCUTH IEHHOCTHOE
MIpeJIOKEeHNE Y YKPEIUISTh JIOSJIbHOCTh MOTpe6uTeNeii.

3ayacTyld KOMIAHUM MCIOAb3YIOT OIHY U3 MHO-
SKeCcTBa Bapualuil MPOABUKEHUS IIeHHOCTHOTO Tper-
JIO’KEeHMSI, & UMEHHO NIPaBMUIbHOE BbISIBJIeHME 1IeHHOCTHU
COOGCTBEHHOTO MPOAYKTA U MOTPEGHOCTEI MOTPeouTeNst
C WCIIOIb30BAHMEM MAapPKETUHIOBBIX MHCTPYMEHTOB.
OHM (KOMIIaHMM) AaKTUMBHO IIPMMEHSIOT Hapy>KHYIO
pekamy (6aHHepbI) U pekiamMy B UHTepHeTe (MHTepHeT-
TU3EPBI), UTO MO3BOJISIET MPOAHATU3UPOBATh BU3Yaslb-
HYIO COCTABJISIONIYI0 MAapKeTMHTOBOTO MaTepuasa.

ABTOpPOM OCYyIIEeCTBJI€H aHalau3 IMPOJBIKEHMS
[IEHHOCTHOTO TIPEeIJIOKEHUSI KOMIIAHUSIMM U dYepe3
TakMe MapKeTMHIOBble MHCTPYMEHThbI, KaK OHJIANH-
u odaiiH-peKIama:

1. lleHHOCTHOE mpemokkeHue T-6axka'® 3akiioua-
€TCS B IPOCTOTE B3aMMOJENCTBUSI C KIMEHTOM: 0Oe3
MocelieHusT Kilaccuueckux opucoB O6aHka, 6e3 AOArmx
ouepezeif, B COOTBETCTBUM C TPEHIAMMU MOJIOLEXKU —
3aKasaJl KapTy, 4 3aBTpa OHa y)Ke y Tebs Joma.

VipaBiieHyie MapKeTVHTOBO e TeTbHOCTbIO

2. Pexsiama HOBOTO XWJIOTO KomIuiekca IToknoHHas 9'°
poccuiickoro 3actpoiiimuka ANT Development pasme-
maeTcsl Kak Ha 6uiabopmax ropoza, Tak M pasanyHbIX
MHTEepHEeT-IUIoNIagKaxX, B TOM 4ucie ratdopmax mst
MOMCKA XXWUJIbS, B COIIMATbHBIX CETIX U Ap. (puc. 1).

Bo-nepBrix, Ha3BaHMe XXUIOTO KOMILJIEKCa COBIIafaeT
c agpecoM ero MectroHaxoxaeHus: (Mocksa, yi. [Toki1oH-
Hasl, 9). C ogHOIi CTOPOHBI, OH (a[pec) cam Mo cebe SBJIsI-
eTCsl OJHOM M3 KJIOUeBbIX XapaKTepUCTUK IMPOAYKTa
B JTaHHOJM MHIYCTPUM, C OPYTOil — SKMUJION KOMILIEKC
HaxOOUTCS B OOHOM M3 CaMbIX MPECTUKHBIX PaliOHOB
MocKBbI, 1 pacrosioskeHne Ha ITOKJIOHHOV yauiie Co3-
JlaeT [OMOJHUTENbHYI0 II€HHOCTb [JiSI TOKyIaTenei,
KOTOpbIe XOTST KUTh B 3TOM paiioHe. Tak maHHas
peksiama cpasy TO03BOJISIET PeHIUTh OAMH U3 6a30BBIX
MMYHKTOB B MaTpulie eHHOCTHOTO MpeIJIOKeHMS.

Bo-BTOpBIX, CJIOTaH MpoeKTa [0e Y MU3HU eCmb 8KYC
yKa3bplBaeT Ha IpeMMUaJbHbI/I YPOBEHb HOBOIO KUJIOTO
KOMILJIEKCA, UTO MOATBepKAaeTCs] MMHUMATbHOM CTOU-
MOCTbIO KBapaTHOTO MeTpa B XMUIOM KOMILIEKCe, Ipe-
BbIMIaomeii 1 MutH py6. [Ipu sToM Ha 6aHHEpe He oTpa-
JKaeTcs LieHa, T. K. yKa3aHye [[eHOBOTO Jyana3oHa MOIIo
6Bl OTTOJMKHYTb YaCTh TAPTeTUPYEMO TPYIIIbl KIVEeH-
TOB (M3-3a KpaiHe BbICOKOI CTOMMOCTH KBapTuUp).

B-TpeTbMx, OCHOBHAS YacTh 6aHHEpa — MUHMMAJM-
CTUYHBIN [OM3aliH, HA KOTOPOM He MpeJCTaB/ieH caM
IM3aifH MPOEeKTa, a TOAbKO MYXUMHA Ha YepHOM (oHe,
OZleThIil B [OPOrO¥M KOCTIOM, OKDYXEHHBIVi ITOPOTrMM
YXXUHOM U MHTepbepoM. [Io MHeHMIO aBTOpa, 3TO OTpa-
>KaeT MPUOPUTU3ALUI0 BHYTPEHHUX CEPBUCOB KUIJIOTO
KOMIIeKCa (YyCIyT KOHCbepKa WM HaJIudusl pecTo-
paHa [Jis KUJAbIIOB). DTO TaKXXe IMOAYEPKUBAET 0CO-
60e BHMMAaHMeE IMPOEKTA K JOPOroMy AU3aiiHy BHYTpU
KBapTUPBI, B TO BpeMsi KaK BHELIHUI AU3aliH CUUTa-
eTcsl Hauboiee TUMIMYHBIM JIJIsI COBPEMEHHOTO TOpOoJa.
B cBSI13M € 9TUMM IPOEKT yKa3blBaeT U Ha NPUBATHOCTD,

9 3AECD

rAE Y XU3HWN
ECTb BKYC

OINT DEVELOPMENT

+H
P9.MOSCOW ﬁ

0 «CMEUNANMIUPOBAHHSIA 3ACTPO

AEBENONMEHT

Puc. 1. Pexsiama HOBOTO Xujoro kommiaekca Iloknounas 9
Fig. 1. Advertising of the new residential complex Poklonnaya 9

14 Maruut. URL: https://magnit.ru/ (gata obparienusi: 02.07.2024).

15 AO «TBauk». URL: https://www.tbank.ru/ (gata o6parmienusi: 02.07.2024).
16 ANT Development. URL: https://antdevelopment.ru/projects/1 (zata o6paiuenus: 02.07.2024).
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IOCTYITHYI0 BHYTPU SKMJIOTO KOMILIEKCA, UTO MOXKET
pemaTth MOTPe6GHOCTh B HENMPUKOCHOBEHHOCTM YacCT-
HOJ XM3HU Y JIMYHOI MHGPOpPMalUKU OYAYIIUX KUTE-
neii. Itak, nanHas pexnama 3pQGeKTMBHO SeMOHCTPU-
PYeT KIIIOUeBble MPEUMYIIECTBA SKMUJIOTO KOMILIEKCA
IoknoHHas 9, 9TO OTPaskAlOT IEHHOCTHBbIE TpeJIoKe-
HMS ITPOEKTa OT 3aCTPOMIIMKA.

3.Ha peknamHOM 6GaHHepe omepatopa cBsi3u Poc-
menekom'’, pasMel[eHHOM Ha pa3JINYHBIX VHTepHeT-
miaaTdopMax, COOTIOMEeHbl BCE aCIeKThl MMUKPOTUIIO-
rpaduu (MPUCYTCTBYIOT KAPTUHKY U TEKCT, BHITIOJTHEHHBI
mpudTOM pasHO BeIMUMHBI 6e3 3aceuek) (puc. 2).

Bo-mepBbiXx, Ha 6GaHHEpe SIPKO BbIAEIEH JIOTOTUII
KOMITaHUY, KOTOPbIV HAaXOOUTCSI B OTHOCUTEIbHO He3a-
MTOJIHEHHOM JIEBOM YIJIy, UTO o6ecrieurBaeT UnuTabesb-
HOCTb ¥ BUIMMOCTb 6GpeHpa. Takke CTOUT OTMETUTb,
4yT0 PocCTesnekoMm SIBSIeTCSI OGHUM U3 KPYITHEeNIINX orne-
paTtopoB cBsi3M B Poccum u o61amaeT BBICOKMM JIOBe-
pUeM KJIMEHTOB, TO3TOMY PeITyTauys 6peHa yxe siBJisi-
eTCsl OMHUM U3 IeHHOCTHBIX TPEeJJIOKEeHNI TTPOLYKTa,
T.K. OTpakaeT HaJlesKHOCTh JoMaliHero MIHTepHeTa.

Bo-BTOpBIX, B MpOAO/KEHME aHanu3a ainJeHTUKU
O6peHIa HYKHO 06paTUTh BHMMaHMEe HA HVSKHMIA Tpa-
BBIif KBagpar rocrepa. Ha HeM Ha KOHTpacTHOM (oHe
HamucaH croraH Pocrenekoma TexHonozuu 603MOMCHO-
cmeti, cogepkanmii MHGOpMaIuio 06 OTHOM U3 KiTIoue-
BbIX ()OKYCOB GM3HECA KOMITAHUM — BBICOKAsI TEXHOJIO-
TMYHOCTD ee NIPOLYKTOB U pelieHnti. CiieBa rocepenuHe
HamMcaH IVIaBHBIII MapKeTMHTOBBIN CIOTAH MPOIYKTA
Cuacmnuesle CKOpOCMyb He U3Mepsom, KOTOPbI OTpa-
’KaeT HEeCKOJIbKO II@eHHOCTHBIX XapaKTepUCTUK IIpo-
IyKTa: HU3Kasl CTOMMOCTD pellieHus, T. K. IpU JelIeBOM
Tapude KIMEHT MeHbIIIe BpeMeH! yesseT MoTpebieH-
HbIM rurabaiitam VIHTepHeTa; MO3UTUBHOE BIleyatse-
HME OT UCIIOJIb30BAHUSI MMPOAYKTA, UTO SIBJISIETCS OOHUM
U3 37IEMEHTOB B MaTpuile LIeHHOCTHOTO MPeJI0KeHNSI.

t PocTtenekom

CyacTnuBble
CKOpPOCTb
He N3MepsIT

BbICTPbIN U CTabUNbHbIN
[OOMALLHNI UHTEPHET

Texronornn
BO3MOXHOCTEN

Puc. 2. PeknamHublit 6aHHep onepaTtopa cBsisu Pocmenekom
Fig. 2. Advertising banner of the Rostelecom operator
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Huke pacmosnoskeHO Ha3BaHMe MPOLYKTa — JOMAaUTHUI
VHTepHeT — ¥ omucaHyue OBYX ero BaKHEMIIMX Xapak-
TEPUCTUKR Gbicmpblil U cmabuibHblii. BeicTpblit VHTEp-
HeT SIBJISIETCS OMHOM M3 CaMbIX YacCThIX IMOTPe6GHOCTEN
KJIMEHTOB, B TO BpeMsl KaK CMalOubHeili B OMMCAHUU
MPOIyKTa OTKJIMKAeTCs Ha Haubosjee pacmpocTpaHeH-
HBIJ CTpax MOTEeHIVATbHBIX MOKYyIATeelt Mpyu BbIGOpE
MpoBaiijepa — ormaceHust o mepe6osix B paboTe CBSI3M.

Ha kaptuHe, n306paxkeHHO! Ha GaHHepe, TPAHCIM-
pyeTcsl ceMeiiHasl TemMa: CIIpaBa M300pakeH TOBOJIbHbI
oTell, KOTOPbIi AepXXUT Ha pPyKax CYACTAMBYIO IO0Yb,
YTO, IO MHEHMIO aBTOpPa, JEeMOHCTPUPYET TapreTupy-
eMyI0 ayJUTOPUIO B BUJle B3POCIOrO HaceleHUsl B BO3-
pacte 20-55 jieT ¥ rOBOPUT O BIIEUATIEHUSIX, KOTOPbIE
BO3HMKAIOT OT MCIIOJMb30BaHMS MPOAYKTa. Takske BayKHO
M TO, UTO pe6eHOK Ha M306pakeHMM HOCUT OUKU BUP-
TYaJIbHOJ PeaJibHOCTM — COBpPEMEHHbBI TaJi’KeT, KOop-
peupywIIMii ¢ OCHOBHBIM CJIOTaHOM PocTenekoma.
CremoBaTelbHO, HA JAHHOM IIOCTepe OTDa’KeHbl BCe
KJIIOUEeBble II€HHOCTHbIE XapaKTEPUCTUKU  YCIYTU
domawHuti MHmepHem OT 3TO¥ KOMIIaHUNA.

Wtak, poccuiickue KOMIIAHMM WMHTETPUPYIOT I[€H-
HOCTHO€ MIpeJJIoKeHMe BO BCe TOUKM B3aUMMOJIENCTBUS
C KJIMEHTOM, He TOJIbKO PacCKa3bIBasi O TOM, UTO U3 cebst
MpeJCcTaBAsIeT UX MPOAYKT, HO U TOKa3blBasi, YTO €ro
OTJMYAEeT OT aHAJIOTOB KOHKYPEHTOB, Giaromaps yemy
(bopMUPYIOT IIEHHOCTD MPOAYKTA AJIS MOTEHIVATbHOTO
KJIMEeHTa.

3ak/iroueHue

B pesynbpraTe NpoBeeHHOTO aHaNIM3a IIpefoCTaBIeHUs
LIEHHOCTHBIX MpPEeAJIOKEHMIT B MPAKTUKE POCCUICKUX
KOMIIaHMII aBTOpP KOHKPETU3MPOBaJ CYIIeCTBYIOIIMe
VHCTPYMEHTBHI IPeJIOKeHM (B Ja/lbHelieM — IPOJBU-
SKeHMSI) IIeHHOCTHOTO MpeIoKeHust (Tab. 1), uTo SABIISI-
eTCs JOIOJIHEHMEeM K CyLeCTBYIOLEeMYy aBTOPCKOMY
uccaenoBanuio [27].

B cratbe OBLIO MpenCTaBleHO IOHSITUE I[eHHOCT-
HOTO TpeaJIoKeHUs] Kak I0/b3bl, CHOpMyTMpOBaHHOI
JJ151 KIMEHTOB KOMIIaHMM; [IEHHOCTY ¥ KOHKYPEHTHOTO
NpeMMYIeCTBa, MPOIBUTAIONIero KOMIIAaHMIO BIlepe[,
M TIOMOTAIONIETo el 6hITh BOCTPe6GOBAHHOI Cpenu Apy-
I'MX; TAKOro MpeajioKeHUs] KIMEHTY, KOTOpoe OObsC-
HsIeT, KaKMM 06pa3oM MPOSYKT KOMIIAHUM YIOBJIETBO-
PUT ero MoTpe6GHOCTH (60JIb) U / WIK JAaCT eMy BBITOLY
Iocie Mpuo6GpeTeHNsI TOBapa WM YCIyTH.

CresiaH BbIBOJ, UTO KOMIIAHMM B paMKax yIpaBieHUs
MapKeTMHTOBOI 1eSITeIbHOCTBIO UCIIOIb3YIOT LIEHHOCT-
Hble NpeJJIOKeHNs AJ1S1 peanyusalnuy CiefyoIux Heei,
MpeCcTaBIeHHBIX B Tabnuie 2.

7 TIAO «Poctenekom». URL: https://msk.rt.ru/ (nata obpamienns: 12.07.2024).
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Ta6. 1. YTouHeHHass MOAEIb MHCTPYMEHTOB IEHHOCTHOTO
MpeAIoKeHUS
Tab. 1. Refined model of value proposition tools

CymecTByomas YTouHeHHas:

IMponykT ITponykT

Llena KoHKkypeHTOCIIOCOOHAS 1ieHa
Ilepconan KnneHTOOpMEeHTUPOBAHHbIN ITEePCOHA
Bpenp, [MosuumuoHupoBanme 6peHga

CepBuc VIMymx 1 peryTanuysi KOMIaHUU

- OwnnaitH- u odaitH-pekiaMa

- [TporpaMMmbl ¥ KIy6bI JIOSUTBHOCTHU

[TepcoHanM3MpPOBaHHBI CEPBUC TIPU
MpOoJiaske TOBAPOB HA OCHOBE BHEAPEHUS
CRM-cucreM 1 4aT-60TOB, aHATUTUKA
6OIBLINX JaHHBIX

ABTOp MpoaHanu3UpPOBaj Keiicbl KOMITAHM, YCIIEITHO
MPEACTAB/SIONIX I[@HHOCTHOE TIpeAJIoKeHue Kak
9JIeMEHT CTpaTerMy MapkeTuHra. Tak Kak IL€HHOCT-
HO€ IMpeayioKeHMe MTOKHO ObITh CHOPMUPOBAHO €MKO
M CTPYKTYPUPOBAHHO, TO POCCHUIICKIME KOMIIAHUM TIPO-
IBUTAIOT €ro Mpu JII060M KOHTAKTe C MOTpeduTenem
B BUE OHJIAiH-peKsaMbl, odiaiiH-peKIaMbl Pa3sHbIX
dbopmaToB 1 comepsKaHus.

B craTbe oIpemeseHbl ITalbl YIIpaBJIeHUS IieH-
HOCTHBIM TMIpeIJIOKeHMeM KOMIIaHUM: IMpOBeIeHMe
MCCeOBAHMIT MapKeTUHTOBOJ Cpembl; oOIpenese-
HMe (CerMeHTMPOBaHMeE) 1eJIeBOTO PbIHKA; OIpeesne-
HMe KOMIIaHMeN CYIIHOCTM IIeHHOCTU KaK KaTeropuu;
dbopmMupoBaHme I[EHHOCTHOrO IIPeNJIOKEeHUsT; pas-
paboTka 6GM3HEC-UAEM CO3TaHUS WU MoAUbUKAIUN

Ta6u. 2. lles ipegoCcTaBIeHUs] EHHOCTHOIO MPeI0KeHUS
Tab. 2. Objectives of value proposition

VnpaBnemAe MapKeTVIHT’OBOVI AesaTeJIbHOCTbIO

MPOMYKTa / YCIYTU TION 1IeHHOCTHOEe IMpeJjioxkeHue;
BBISIBIEHME «Y3KUX MECT» IMPU MOJETMPOBAHUY TTPEIO-
CTaBJIEHMS LIEHHOCTH; BBICTPaMBaHMe MapKETMHIOBOM
KOMMYHMKALMOHHOM MOMUTUKY KOMITAHUM; OTITUMM3a-
1[Ms1, aBTOMATM3ALIMS U YIyUIlleHe Mpolecca BhICTpan-
BaHMS B3aMMOJENCTBUS C KIMEHTAMM KOMITaHUN;
pasBUTHUE JIOSIIBHOCTY KJIMEHTOB Y KIMEHTOOPUEHTHU-
POBAHHOCTM KOMITaHMM; MOCTOSIHHAs OOpaTHas CBSI3b
¢ oTpebuTtenemM; aHain3 3GpGeKTUBHOCTU MPeOCTaB-
JIEHUST IIeHHOCTHOTO TIPeIIOKeHMS.

Ha ocHoBe aHanM3a KeiiCOB M3 MPAKTUKM KOMIIa-
HUII OBLIO BBISBIEHO, YTO I[€HHOCTHOE TMpeAJIoXKe-
Hre (GOpMUPYET YCTOMUMBYIO CBSI3b MEXKAY OpeHIOM
U nmotpebuTenemM, obecrneuynBas JOSIJIBHOCTh U MTOBTOP-
Hble TIpoJasky. Mbl MPUIIIY K BHIBOAY O HEOOXOIMMO-
CTU WCITONIb30BAaHMUS I1€JIOTO Habopa MapKeTUMHTOBBIX
MHCTPYMEHTOB B IEJSIX MPOABVSKEHMS II€EHHOCTHOTO
npenaoxkennsi. CoBpeMeHHble KOMIIAHUU MCIIOIb3YIOT
HECKOJbKO KaHAaJOB MapKeTHHra mjig ob6ecrnevyeHust
MaKCUMMU3ALUUY METPUK KOHBEPCUM U TIPEIOCTaBIEHUS
Haubosiee MOJHOTO OTPaskeHMUs LEHHOCTHOTO MpeJjio-
SKEHMSI IPOAYKTA AJIS KIVEHTA.

AHaMM3 poCCUMCKMX KOMITAaHUMIT TTOKa3all, YTO yIIpaB-
JIeHMe MapKeTMHTOBOI IesITeTbHOCTHI0 C IMOMOIIBIO
IOHeceHMs] IIeHHOCTM [0 IMoTpebuTteneit obecreun-
BaeT GbICTPYI0 TMO3UTUBHO-IMOIMOHAIbHYIO PeaKInio
OT HUX, TIPUBJIEKAET HOBBIX KIMEHTOB U «BO3BpAIlaeT»
CTapbIX B KOMIIaHUIO.

Heo6XomMMO OTMETUTb, YTO CYIIECTBYeT G60ib-
Iasi BapMaTUBHOCTb B MCIIOJb30BaHMM MapKeTUH-
TOBBIX KaMITaHUiT [Jig TPeNoCTaBJIeHUs IOTeH-
IMATBHOMY KIMEHTY IIeHHOCTHOTO TIPeIIOKeHMUS
npoaykra. K Tomy ke crmoco6 momauu uHopmauumu
MOXET CWJIbHO BapbMPOBATHCS OT KaHala pPEKIaMbl.

KOHKYPEHTOCITOCOGHOCTH
MOKHO TIp1oGpecTn

Henn XapakTepucTuKa
e Ha JAaHHBI MOMEHT GOJIBIIMHCTBO 3apyOeskKHbIX 6PEH/IOB ONEXKIbI ¥ 06YBYM TIOKUHY/IN PD,
IToBbilIeHNE M3-3a Yero CTaJIYM OTKPbIBATHCS Mara3uHbl, KOTOPbIE IPUBO3ST JaHHbIE TOBAPhI 13-3a py6eska.

Taxk xommnaHms IpUBJIEKaeT KIMEHTOB T€M, UTO TaKMe TOBAPhbI — PEAKOCTb U TOJIBKO Y HEe UX

Ornpenenenue LA
pea I YyTOOBI yIAepKaTh KIMEHTOB

* KOMIIaHUM PEryIsipHO NMPOU3BOLST aHAINU3 A n CTaparwTCAa MOACTPOUTHCS ITOA Hee AJ1sd TOro,

Ha JaHHBIJ TOBap;
YcTaHOB/IEHME LI€HbI

* KOMIIaHMM aHAJIM3UPYIOT €EMKOCTb U OO0 PbIHKA, LI€Hbl KOHKYPEHTOB U CpegHME LI€HbI

* KOMITIaHUU UCIIOJB3YIOT CUCTEMY JIOSZIBHOCTH, IIPEeAIojaararmilyo 6OJ'II)HIYIO CKMAKY OJ1s1 4aCTo
NpUXOOAIINX U YTO-1160 HpVIO6p€TaIOH.U/IX K/IIMEHTOB B KOHerTHOﬁ KOMITaHUN

[IpuBIeYeHMe U yaepKa-

e IMpUBJIEYEHME: KOMIIAaHUM pasMellaloT peK/iaMy Ha T€JIeBU3MOHHBIX KaHa/1aX UM Yepes
6J'IOI'EPOB, KOTOpbI€ MOTYT SABJISATbCA aMGacca,uopaMM KOHerTHOﬁ KOMITaHUMN;
HMe KIIMEHTOB * yaepXKaHue: KOMIIaHUM MMPOBOOST IIPOMOAKINM, aKTUBHO MCITIOJIb3YIOT COGBITUIAHBII

M MapTU3aHCKMIT MaPKETHHT, BUPYCHYIO PEKIaMy
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Tak, MylI-yBeTOMJIEHUST MY XOJOAHbIe 3BOHKU GYAYT
0671a1aTh 60jIee TMPSIMBIM CIIOCOG0M OOBSICHEHMUS LIeH-
HOCTHOTO TIPeIJIOKEHMS, €eCJIM MCIOAb30BaTh CJO-
rasel M Te3ucel Gupmbl. Braaromapsi BCTpauBaHUIO
yaT-60TOB uepe3 CRM (uat-60T Oner T-6aHKa, yaT-60T
Lamoda B Tenerpame, C6epbusnecbor u ap.) KoMmma-
HUSI MOXeT CO3[,aTh IepCOHaIbHbIe 1IeHHOCTHbIE Tpe] -
JIOSKEHMS [I7IS1 KTMEHTOB.

[TpakTuyeckasi 3HaUMMOCTb MCCIEeOBAHUS 3aK/IIO-
yaeTcs B BO3MOKHOCTYM BbIGOpa CO CTOPOHBI OM3Heca
HAIpaBJIeHHOCTY LIEHHOCTHOTO TpeAJIosKeHNs, MapKe-
TUHTOBBIX aKTUBHOCTEH ¥ KOMMYHUKALINIA TPU ITPOJBU-
SKEHUM LIeHHOCTY JJ1sT KITMEeHTA.

KEMEROVO STATE UNIVERSITY
political, sociological and economic sciences

OCHOBHbBIE HAIIpaBJIeHUS TaJTbHENMIINX WCCIem0-
BaHMI B MaHHOI 06JIACTM COCTOST B aHajAM3e TPEHIOB
MPOABVDKEHUS I[EHHOCTU MJIS1 TOTpebuTeeif, a Takxke
B pAacCMOTpeHMM VIIpaBJeHUs] 1eHHOCTbIO uepe3
event-MapKeTUHT 1 ambient-MapKeTHHT.

KoudaukT mHTEepecoB: ABTOp 3asiBWJI 00 OTCYTCTBUU
IIOTEeHLIMaJIbHbBIX KOH(I)}II/IKTOB MHTEepeCOB B OTHOIIEHUU
UCC/IEOBAHMS, aBTOPCTBA U / WU MyGIUKaUy JaHHOM
CTaThu.
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