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AHHoTanus: B peanusx ycuinBaromeicsi pplHOYHONW KOHKYPEHIUH U MHPOPMALMOHHOTO IIyMa OpeH/IbI
C 3QJIOKEHHBIMHU B HUX CMBICIIAMH CTAHOBSTCSI HANOOJIee IIEHHBIM HHTEJNIEKTyalIbHBIM KalTUTaJIOM KOMIIaHHH,
CIIOCOOHBIM BBIBECTH CBOIO MPOAYKIUIO HA CTpaTerHUeCcKue TuIepckue no3utmu. [Ipu popMupoBaHun CHlb-
HOTO OpeH/ia KIIFOUEBBIM KOHKYPEHTHBIM MPEUMYIIIECTBOM CTAHOBUTCS €r0 MOLMOHATIBHBIN HHTEIUIEKT, KOTO-
phIii o0ecrieynBaeT WHAWBHUAYAJILHOCTD U TICHXOJIOTHYECKOE BO3JIEHCTBIE HA MTOBEJIEHUE MOTPEOUTEICH.
AKTyanmbpHOCTH BRIOPAHHOM TeMBI 00yCIIOBIIEHA aKTUBHBIM Pa3BUTHEM HEHPOIICUXOJIOTHU U HEHPOMapKEeTHHTa
KaK CTpaTern4ecKiX WHCTPYMEHTOB yBeIHUeHHs Npogax OuzHeca. HoBusHa paboTel 00ycnoBneHa ciaboi
M3Y4eHHOCTHIO AMOIIMOHAIBHOTO BO3ICHCTBHS OPEHIOB Ha MBINIJICHUE W MTOCTYIIKH Jitoaei. Lenpio paboTs
SIBIISIIOCH BBISIBIICHUE aKTyaJIbHOTO WHCTPYMEHTApHUs BO3JICHCTBUSI HA YMOIMU B paMKax 3 (QeKTUBHON
cTpareruu pa3Butusi Openna. Ctarbsi OCHOBaHA Ha TEOPUU M METOJOJIOTHU CTPATETUPOBAHUS aKaJeMHKa
B. JI. KBunTa. [{1s 1O0CTH>XEHUS €U UCCIEI0BAHUS UCIIOIb30BAIN CIAEAYIOIINE METObL: aHAIU3 U CUHTE3
nHpopMaImn, 00001IeHNe, cpaBHEHUE 1 OeHUMApKUHT. B paboTe uccinenoBaiu 0CHOBHBIE TPEH/IBI M PELICHUS
B 00JIaCTH 5MOIIMOHAIBHOTO MHTEJIEKTa OpeHIa, KOTOpbIe CIOCOOCTBYIOT JOCTHIKEHUIO CTPATETUYECKUX
npuoputeToB (pupmbl. CHOpMyTHpOBaIN MPAKTUYECKHE PEKOMEHIAINH M0 Pa3BUTHIO CTPATETHU OPEHIOB
3a CYeT SMOLMOHAIBHOTO BO3/IEHCTBHUS HA IOTpEOUTENEH.

KuroueBble ciioBa: cTparerus, YSMOLUOHATIBHBIA HHTEIJUIEKT, CTpaTernyeckue KOMMYHHUKALUU, OpeH I, BO3-
JeHiCTBUE Ha TTOTPeOUTEIICH
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Abstract: As market competition and information glut keep increasing, effective brands are becoming
a valuable intellectual capital. A company brand that conveys a certain meaning can bring the product
it advertises to strategic leadership. A strong and competitive brand possesses emotional intelligence that

© 2024. Astop(sr). CtaTbs pacupocTpaHnseTcs Ha ycnoBusx aunenszuu CC BY 4.0 231


mailto:2Khvorostyanayaas@gmail.com
https://orcid.org/0000-0003-4421-3705
https://doi.org/10.21603/2782-2435-2024-4-2-X-X
mailto:2Khvorostyanayaas@gmail.com
https://orcid.org/0000-0003-4421-3705

232

STRATEGIZING:

Trifonov NO. et al. Strategizing Customers’ Emotional Response to Brands...

THEORY AND PRACTICE
2024. Vol 4. No 2

https://doi.org/10.21603/2782-2435-2024-4-2-231-243

provides it with individuality and exerts psychological impact on consumer behavior. Neuropsychology
and neuromarketing are the most relevant strategic tools capable of increasing business sales. However,
the emotional impact of commercial brands on customers’ minds and actions remains understudied. The authors
used the theory and methodology of strategizing developed by Professor V.L. Kvint to identify efficient
emotion-affecting tools as part of a brand development strategy. Other methods included analysis, synthesis,
generalization, comparison, and benchmarking. The article describes the key trends in the field of emotional
response as a corporate strategic priority and gives some practical recommendations on brand strategizing
via emotional impact solutions.
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Bbpenn ¢pupMmel sBIsSieTCS HHCTPYMEHTOM BBIJICTICHUS
Ha (oHe aHaNoroB U (OPMHUPOBAHUS KIMEHTCKOU
JIOSUTBHOCTH € LEJBIO MOJIYYSHUSI CHIIBHOM MO3H-
I(M¥ HA PEIHKE . B yCIOBHSIX YCHICHHS KOHKYPEHIIHH
BBIPOCIIa 3HAUMMOCTh OpeH/a KaK CTPaTern4ecKoro
NPUOPHUTETA B Pa3BUTHU KOMITAHUH Pa3JIMYHBIX CEK-
TOPOB SKOHOMUKH. Hann4ane cunpHOro 6penaa — 3to
aneMeHT 3 (PeKTUBHOTO (PYHKIIMOHUPOBAHUS HA PHIHKE
JUTST TI000# (PUPMBI, KOTOpasi CTPEeMHTCS ChOPMUPO-

BaTh PEIyTAIUIO MMOCTABIINKA MIPOTYKITUH, OTBEUAIO-
1IeH 3anpocam ayAuTOpUH. YCKOpEHNE HayYHO-TEXHH-
YEeCKOro Mporpecca U M3MEHEHHE TPEHI0B 00yclaB-
JINBAIOT HEOOXOINMOCTH CBOCBPEMEHHOTO ITpeodpa-
30BaHMS M aIalTalluy CTPaTeruy OpeHja K yCIOBHUIM
OKPYIKaIOIIeH Cpe/Ibl.

MHorue MOKyIKH COBEPIIAIOTCS Ha SMOIMOHATIBHOM
ypoBHEe. DTO 00yClaBIMBaEcT TPECH Ha BHEJIPCHUC
HEHPOMapKETHUHTA B CTPATET WU KOMITAHHIA Pa3IMIHBIX

! Aaker J. L. Dimensions of brand personality // Journal of Marketing Research. 1997. Vol. 34. P. 347-356.
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CEKTOPOB KOHOMHUKH . COBepIIas MOKYIIKY, JIOIN
OTHAOT IEHBIU HE 3a MIPOMYKITHIO, a 32 Oymymuii 00pa3
J)KU3HU C 3TUM TOBapoM. [[aHHBII ICUXOIOTUYECKUI
ACTIEKT TIOBEJCHU MOKyTaTelel JUKTyeT He00X0-
JMMOCTh KOMITaHUSIM JOHOCHUTD IIEHHOCTH, OJIN3KHE
LeJieBOl ayauTopuu OpeHna, yepe3 3Q(GeKTHBHBIC
KaHANbl KOMMYHHKAIWK . [IpH HAMHIHH GOJIBIIOrO
KOJTMYECTBa aHAJIOTOB MMEHHO BO3/ICHCTBUE HA IMO-
WU TOTpeOuTeNIel CIOCOOHO BBIJICIUTH TOBAP KOH-
KpeTHOU (PUPMBI U CKIIOHUTH YEIOBEKa K IMOKYIIKE.
Hust 5 dhexTuBHON pabOTHI ¢ SMOLUSMU, TPAHCIHUPY-
eMBIMU OpeHZI0M, HEOOX0IMM KaueCTBEHHBI MOHU-
TOPWHT BHEITHEH CpeJibl, BKIIIoYas N3ydeHHe pPhIHKa
U [IeJICBOU ayIUTOPUH TPOIYKTa, ISl BRICTPAUBAHHUSI
KIIMEHTOOPHEHTUPOBAHHBIX CTPATErHYECKUX KOMMY-
HuKanuii. CtocoOHOCTh TOAYEPKHYTh HHIUBUIYaITb-
HOCTH U BBIJACTUTH OpPEH[ 32 CYET AMOIUOHAIHHON
COCTABIIAOIIEH, 3aTparuBaroIell HHTEPECHI 1IeJIEBOI
ayTUTOPHUH, CTAHOBUTCA KPUTHUECKUM (PaKTOPOM,
KOTOPBIH BIHSET HA KOMMEpPUYECKHUE ToKazaresu. Takum
o0pa3om, rpu pa3paboTke KOpIOpaTUBHON OpeHA-CTpa-
TETUU JTOJDKHO YACISITHCS O0IbIIoe BHUMaHUE Qop-
MHUPOBAHUIO SMOIIMOHAIBHOTO HHTEIJIEKTa OpeHa.

PE3VJIBTATHI U UX OBCYXIEHHUE
CymHocTs OpeHjia U ero 3Ha4MMoCTh

B CTPaTerniyecKoM Pa3BUTHH OPTaHU3AIUH
ITonsiTne 6perma MHOTOTPAaHHO. BpeHT MOXKET pac-
CMaTpHUBAaThCS KaK C MO3UINH HUICHTH()HUKALNU TPO-
IYKIIAH, TaK ¥ C TTO3UIIUN TPOJBIKEHUSI CMBICIIOB
W LIEHHOCTEH, a TaK)Ke KaK phlyar JaBlIeHHUs Ha ITOTpe-
oureneii. [Ipn MHOrooOpasuu onpeneseHuil OpeHaa
9TO OIVH U3 HanOOJIee 3HAYNMBIX aTPUOYTOB (PUPMBI.
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Pa3BuTne naHHOrO HEMATEPUAILHOTO AKTUBA SIBISAETCS
BAXXKHOU 3a1ayell B TEKYIIUX YCJIOBUAX PBIHOYHOIO
MHOT000pa3us ¥ OOJIBILOr0 KOIMYECTBA MOCTABIIHKOB
TOBAPOB M yCIYT .

Paccmotpenue onpeieseHni OpeHia, XapakTepu3sy-
IOLIMX TOT aKTHB (PUPMBI C PA3HBIX MMO3UINH, T03BO-
AT c(hOPMHUPOBATH TOJTHOIIEHHOE BHIACHHE 00HEKTa
uccnenoBanus. AMepuKaHcKuil podeccop Bricmieit
mkosbl MeHekMeHTa @. Kotnep ompenensier Opena
KaK «Ha3BaHUE, TEPMHUH, 3HAK, CHMBOJ WJIM JHU3alH,
a TakKke MX KOMOMHAIUs, KOTOpbIe MpeIHa3HauYCHBI
JUIS1 ACHTHU(GUKALMH TOBAPOB WM YCIYT OJHOTO MPO-
JIABIIA WJIU TPYIIIBI TPOJABLIOB U JJIS1 OTIIMYMSL UX OT TO-
BAPOB HIIM YCITYT KOHKYPEHTOBY . AMEPHKAHCKHil CIie-
nuanuct B ooactu openaunra K. JI. Kemnep onpene-
JIIeT OpEeHIT KaK «HAOOp acconuaIiii, BO3HUKAIOIINX B
CO3HAHUU MOTPEOUTEIICH, KOTOPBIC JOOABISIFOT BOC-
IIPHHAMAEMYIO LICHHOCTH TOBapy»' . JI. Aakep OXHIM 13
OTIpe/IeIIeH I OpeHIa IPUBOINT cieaytomiee: «bperm —
3TO PBIHOYHBIN HHCTPYMEHT BO3/JCMCTBHS HA CO3HAHUE
noTpeGHTENei U Ha TTOKYIIATETbCKUI BRIGOPY .

Bbpenn yxe naBHO paccMaTpuBaeTcsl KaK HEUTO
Oouibliee, YeM MPOCTO CPENICTBO MHAMBHUIYATN3ALIUH.
OTO KOMIUJIEKCHBIA HHCTPYMEHT, KOTOPBIN O3BOISIET
c(hopMHPOBATH AOITOCPOUHYIO TOTPEOUTEIHCKYIO JIO-
STTBHOCTB C 11EJTbI0 MAaCIITaOUPOBAHUS KOMMEPUYECKHX
pe3y/bTaTOB OpraHu3anuu. B oreuecTBeHHOM LIKoIIEe
crparerupoBanus akajgemuka B. JI. KBunra o Open-
JIOM NTOHMMAETCS CTPATErnYeCcKy U LeJIeHANpaBIeHHO
CO3JIaHHOE ¥ yCTOMUYMBOE TIpeicTaBlieHHe 00 00beKTe
CTpaTeerOBaHH28’9’1°’11.

B crparerun pa3sutus opranuzaiyy KioueBas poib
OpeHpa 3aKiTodacTcs B GOPMHPOBAHUH T0OABIICHHOMN

2 Podnar K., Golob U. Brands and activism: Ecosystem and paradoxes // Journal of Brand Management. 2024. Vol. 31. P. 95-107. https://doi.org/10.1057/

541262-024-00355-y
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CTOUMOCTH K poykTy. OOpamieHue MPoayKTa B BUJIC
OpeH/ia CTUMYIUPYET JIIOACH TUIaTUTh OOJIbIINe, YeM
3a CXOKHUH MPOAYKT 0€3 EHHOCTHOTO JTOTIOJTHEHUS
B BHJIE KAYECTBEHHOTO OpeHaa . 31ech pedb WiaeT
0 KamuTaye OpeHJia, KOTOPhIH MpeacTaBisieT co00i
COBOKYIHOCTb aKTHBOB, YBEJIMUNBAIOIIUX LIEHHOCTD
TOBapa WM YCIyTrH sl KiueHToB. KanmuTan 6penna
BKITIOYAET B ce0s1 5 OCHOBHBIX TIOKa3aTeei:

1. JlosutbHOCTB K OpeHly — NpUBJICYCHHUE U yAEP-
YKaHWE KIMEHTCKOW ayquTOpHH, KOoTopas Oy/ieT BEIOH-
paTb KOHKPETHBIH OpEeH/l, OCHOBBIBASICh HA KPETTKHX
¥ JIOBEPUTEITBHBIX OTHOIICHUAX C KOMITAHHEH ;

2. OcBEeIOMIICHHOCTh O OpeHIIe — 3HAKOMCTBO C
OpCH/IOM U YKOPEHEHHUE €r0 B CO3HAHUU MOTpeOuTeei
IIyTeM CO3JaHUs acCOLHALMH

3. Acconmanmu ¢ OpeHIoM — (POPMUPOBAHHE B CO3-
HAaHUH TOTpeOUTENeH MPUBI30K OpeHIa K COOBITHIO
WK KaTeropuu ToBapoB. HekoTopbie yueHble, KOTOphIe
M3YYaroT JaHHbBII BOMPOC, CXOAATCS BO MHEHHH O TOM,
YT ycrex OpeH/a OMHLETBOPSIETCS TEM, YTO TIOKYTIa-
TEJIU MPH HEOOXOTUMOCTH MOKYIKH 4ero-aubo BCIo-
MHHAIOT TIEPBBIM JEJIOM OpEHJ KOHKPETHOH (PUpMBI
663 JOIMOJHUTCIIbHBIX PEKIAMHBIX HaHOMHHaHHﬁlS;

4. BocnprHHMaeMoe KaueCcTBO OpeH/ia — HATU4YHe
CHJIBHOTO OpeH/1a CIOCOOHO TIOBBIIIATE CYyOBEKTHBHOE
BOCIIPUSITHE KAYeCTBA MPOIYKIIUH;

5. KoHKypeHTHbIE IPEUMYIIIeCTBA — IPUIHHBI M0~
KyIIKH TOBapa KOHKPETHOTO IPOM3BOIUTENS .

Kaknast koMmnaHusi, CTpeMsIascs K pa3BUTHIO U
KOMMEPYECKOMY YCIEeXy, JOJDKHA HMETh CBOW OpeHI
JJIS1 BBIICJICHUS HA (1)0He KOHKYPCHTOB 1 TIOHECCHUA 10

https://doi.org/10.21603/2782-2435-2024-4-2-231-243

LICJICBOM ayJUTOPUU LIEHHOCTEH U CMBICIIOB, 3aJI0-
JKEHHBIX B CTpaTETHYCCKOM HOSI/IHI/IOHI/IPOB&HI/II/II7’18’19.
Tpena Ha cMmeleHre akieHTa GUPMBI C TOBAPOB Ha
CMBICITBI CTUMYITHPYET paclIupeHne 3HaHui o chepe
OpeHI-MEHEKMEHTA, & 3HAYUMOCTH JOJITOCPOIHOTO
pa3BuTHSI OpeHJa KaK CTPATeru4ecKOro MpuopuTeTa

(bMpMBI YBETUIMBAETCS €KETOHO.

Crparernst pazBuTHs OpeHaa kak ¢pakrop
KOMMeEpPYeCKoro ycnexa (pupmMsl

Crparerus — 9To MyTeBOAMUTENb (PUPMBI, OCHOBAHHBIH
Ha aHAJIN3€ OKPY’KAIOIIEeH cpe/ibl U MO3BOJISIIOIINN
OpTaHM3aIMH JIBUTATHCS K TOCTABJICHHBIM IIEJISIM, CBOE-
BPEMEHHO pearupys Ha BO3MOXKHBIE HpCHSITCTBI/ISIZO.
bnaronaps crparerun ¢pupma ciocoOHa peaan30Bbl-
BaTh COOCTBEHHOE BHJICHHE, MUHUMHU3ZUPYS PHUCKH,
KOTOpBIC BO3HUKAIOT KaK MOCJIEICTBUS HEOOJyMaH-
HBIX YIIPABJICHUYECKUX PELICHUM. Y YUThIBAsI TEHICH-
LU0 TTOCNIeIHUX 15 J1eT Ha yMEeHbIIIeHNE BPEMEHHbBIX
HHTEPBAJIOB MEXAY KPU3UCHBIMH ITIEPHOJAMHU, MOXKHO
CKa3arb, YTO CTPATETHUYECKHH TUIaH — 3TO OTIOpa Op-
raHU3aIHi, KOTOpas MO3BOJISET HE TOJBKO YCTOSTh
B epHoJ TypOyJIEHTHOCTH, HO U ITPOJIOJKUTh IBUKE-
HUE TI0 HAMEUEHHOMY TUIaHY, BHOCS CTpPaTerH4ecKre
KOPPEKTUPOBKH.

[Ipy Tekymux MUpPOBBIX TEHAEHIUAX CTpaTeTrHs
(upMBI TOJKHA BKITIOYATh B ce0s padOTy ¢ KaluTaaoM
OpeHJia Kak yciIoBHUe JIONTOBPEMEHHOTO CYIIIECTBOBA-
HUsE Ha PEIHKE . CTpaTerHyeckoe pasBUTHE OpeHIa
C KOMILIEKCHBIM ITOJIXO/IOM U IPUMEHEHNEM HHHOBA-
ITUOHHBIX TEXHOJIOTHH SIBJISIETCS 3aJI0TOM CO31aHuA

12 Xonwipenckas B. H., Bysionosa 1. A., bystonosa C. A. Kanuran bpenyia — ”HHOBAIIMOHHBIN HHCTPYMEHT B CHCTEME CTPaTerM4eckoro ynpapieHus
OCHOBHBIM KarutanoM // Bectauk Kypckoii rocynapcTBeHHOU cenbekoxo3siicTBeHHOI akagemun. 2009. Ne 4. C. 12-16.

13 Sarwar F., Aftab M., Igbal M. 1. The impact of branding on consumer buying behavior // International Journal of Technology and Research. 2014.

Vol. 2. P. 54-64.

4 Titing A. S., Sudarnice S., Wonua A. R. Service quality and brand awareness intervention in affecting customer satisfaction at the Bri Bank Pomalaa
unit // Scientific Journal of Management and Business. 2022. Vol. 8. Ne 2. P. 227-238. https://doi.org/10.22441/jimb.v8i2.15970
15 Kotler P. Marketing insights from A to Z. 80 concepts that every manager needs to know. John Wiley & Sons, 2003. 221 p.

1o Aaker D. A. Building strong brands. New York: Free Press, 1996. 400 p.

17 XBopoctsiHast A. C. Tpancdopmarus CHCTEMBI CTPATETNYSCKUX KOMMYHUKAMN NPEAINPUATHIT JIETKOH TPOMBIIUICHHOCTU U HHIYCTPHH MOJBI //
CrparerupoBanue: Teopus u npakruka. 2024. T. 4. Ne 1. C. 85-95. https://doi.org/10.21603/2782-2435-2024-4-1-85-95

18 dummmosa JI. A., XBopoctsHast A. C. Crparernueckuii 6penaunr B Poccun: 6apseps! pasBuTus / YpasineHueckoe KoHCynsTupoBanue. 2018, T. 117.
Ne 9. C. 167-176. https://doi.org/10.22394/1726-1139-2018-9-167-176

1 Rubiyanti N., Mohaidin Z. The role of brand personality appeal and self-brand connection in determining brand resonance // International Journal
of Law, Government and Communication. 2022. Vol. 7. Ne 29. P. 72—-80. https://doi.org/10.35631/1JLGC.729006

2 Keunt B. JI. Konnenuus crpareruposanust. T. 1. CI16.: C3UY PAHXuI'C, 2019. 132 c.

2 Piehler R. Branding inside-out: Development of the internal branding concept // The Routledge companion to corporate branding / eds. O. Iglesias,
N. Ind, M. Schultz. New York: Routledge, Taylor and Francis Group, 2022. P. 419-441. https://doi.org/10.4324/9781003035749-32
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CHJILHOTO KOPIIOPAaTHBHOTO UMUIKa U (POPMUPOBAHUS
y3HaBaeMOCTH OpeH/ia Ha pbIHKE. DTO 00ecIeunBaeT
¢ pexTuBHOE QYHKIIMOHUPOBAHHE KOHKYPEHTOCIIO-
COBHOTO MpeAnpUATHs . OTCYTCTBHE Pa3BUTHS
OpeHa cpeiu CTpaTernueckKux MPHOPUTETOB (QUPMBI
JieNlaeT ee MPOAYKT HEKOHKYPEHTHBIM Ha ()OHE TOBap-
HBIX IPEIJIOKEHUH, HCXOAAINX OT ChOPMHUPOBAHHOTO
OpeHaa ¢ UCTOpHEH, IEHHOCTSAMU U aBTOPUTETOM.

[Ipu ryOMHHOM PacCMOTPEHUH MOXKHO IPUUTH K
BBIBOJY O TOM, UYTO CTpaTerus OpeHIa BIUAET Ha
METO/IbI ¥ TTOIXOABI K POU3BOJICTBY, YIIAKOBKE, MEP-
YEHIal3UHTY U peKJIaMHOMY POABMKEHUI0. Mexons
13 3TOro, OpeHl MOXKHO OIIPEAEIUTh KaK OCHOBOIIOJA-
raroIui AJIEMEHT 00IIeH KOPIOPaTHBHOM CTpaTeTHH
OpraHu3aIIH .

DopMHUpOBaHUE CTpaTeruu OpeHla HauMHAeTCs
C aHaJIM3a BHEIIHEN U BHYTPEHHEH CpeJl IPEAIIPUATHS
JUTSI TIOJIYyYEeHUS! TIOTHOLEHHOTO MOHUMAHUS CPEJIbl
00MTAHHs JAHHOTO HEMATEPHATLHOTO aKTHBA . B Bek
MIPOPBIBHBIX TEXHOJIOTMH M HApACTaHUsI KOHKYPEHIIUN
3TOT 3TaIl AOJKEH OBITH MOCTOSTHHBIM Ha BCEM ITyTH
XKU3HEHHOT'O LIMKJIa KoMInanuu. ClelyromuM 3Tarnom
B CO37]aHUU OpeHJ-CTpaTeruu siBisieTcs: GopMyu-
POBKa MHCCHH. DTO MO3BOJIUT ONPEIEIUTH OCHOBHBIE
[IEHHOCTH, KOTOPBIC OYIyT 3aJI0’KEHBI B OpPEHI-KOMMY-
HUKAallMM, OCYLIECTBIsIEMBbIE JJI1 JOCTHKEHUS 1ieNel
KoMIaHuHU. Mcxost u3 MUCCUH, HEOOXOOUMO ONpe/ie-
JIUTH KEJIAeMO€E CTPaTerniecKoe MO3NINOHINPOBaHHE
Openna Ha peiake. [locne pazpaboTku Bcero KomMriekca
CTPaTernYECKUX JOKYMEHTOB CTPAaTETHYE€CKOE MT03H-
LMOHUPOBAHHUE JTOJKHO OBITH OTPAKEHO B KOMMYHH-
KallMOHHOH cTpaternu Openna. OHa qoKHA OBITH
OPHMEHTUPOBAHA Ha LIEJIEBYIO ayJUTOPHIO II0CPEACTBOM
MTOJIXOIAINX KaHAJIOB KOMMYHHKAIIUU C UCTIONH30Ba-
HUEM 3P PEKTUBHBIX HHCTPYMEHTOB M OCBUIOB. DTO
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OTCBUTAET K 3HAYMMOCTH 3Tara coopa HHPOopMaAIUU
W OTIpEJICIICHHUSI [IEJIEBOTO MOPTPETa MOTPEOUTEIS.

Bo Bcem mporiecce pa3paOboTKu CTpareruu OpeHaa
[IEHTPAITBHOE MECTO JIOJKHO OBITH YIEIIEHO CO3aHUI0
CTpaTern4ecKol HAeHTHIHOCTH OpeHa 1uist GopMu-
pOBaHUs ONpeaeIeHHOro oopas3a B CO3HAHUU TOT-
pebuTteneii. DTO MO3BOIUT MPOAYKTY BBIACIATHCS
CpeIu IpyTUX MpenoKeHn. MieHTHIHOoCTh OpeHia
OPHMEHTHPOBAHA HA CO3aHKUE CTPATErnuecKoro Habopa
UICHTH(PUKATOPOB, KOTOPBIE OTPAKAIOT YHUKATHHBIE
XapaKTEePUCTHKH MIPOAYKINK OpeH/Ia, BBIACISIOT OpeH
CpenH KOHKYPEHTOB H MOTHBHPYIOT K IOKYIIKE .
MOo’XHO caenaTh BBIBOA O TOM, YTO WACHTHYHOCTH
OpeHJia Kak cucTeMa XapaKkTepHbIX 0COOCHHOCTEH — 3TO
OCHOBHOE IOHSTHE B yIIPABICHUHU CTpaTerueil Opena,
MTOCKOJIBKY TIpeHa3HaueHue OpeHaa — GopMUpOBaHUE
YHHKAIBHOCTH Y TIOTPEOUTEIS .

J1J1s CBOEBPEMEHHOTO pearupoBaHus Ha TUHAMUY-
HBIE TIPe0Opa30BaHMs OKPYKAIOIIEH cpeapl OpeHaa
HEOOXOUM MOCTOSIHHBIII MOHHUTOPUHT PHIHOYHBIX
TEHJICHIIUH, IEHCTBUI KOHKYPEHTOB U MOJIb30BaTEIh-
CKOTO OTIBITA OT B3auMopaeicTBusI ¢ OpeHmom. CTout
YAENSITh BHUMAaHHE OTCJIC)KUBAHUIO BO3HHKAIOLIUX
WHHOBAIUH, CIOCOOHBIX BIUATH Ha 3(PPEKTUBHOCTH
crparernu 6perna’ . Coco6GHOCTh THOKOTO pear-
pOBaHMS HAa BO3HUKAIONINE TEHACHIWH MMO3BOIUT
AKTyaJIU3HpPOBaTh KOMMYHHKAIIMOHHYIO CTPATETHIO
OpeH/a (BHECTH NMPABKH B TAKTUYECKHUII TNIAH) U COXpa-
HUTBH €€ KOHKYPEHTOCIOCOOHOCTh U COOTBETCTBHE
BESTHUSIM TEXHOJIOTHI U 0OIIECTBEHHBIX HACTPOCHHH.

Posib 53MOLIHOHAJILHOTO MHTEJLJIEKTA

B CTPAaTern4eckoM MO3MLMOHNPOBAHMHU OpeHaa
Tpena Ha nonyspU3alMI0 HEHpOMapKETUHIA U HEl-
POTICUXOJIOTUH TUKTYET HOBBIE TPEOOBAHHS K TIPOIECCY

2 Endang E., Prapti NSS L., Ariefiantoro T. The effect of brand value, brand awareness, brand loyality on brand equity in Sharia banking industry //
Journal of Organizational Management Studies. 2022. Vol. 18. Ne 1. P. 38-45. https://doi.org/10.14710/jsmo.v18i1.38747

» Ksunt B. JI., XBopoctsanas A. C., CacaeB H. 1. ABaHrap/Hble TEXHOJIOTHH B IIPOLIECCE CTpaTernpoBanus // DkoHomuka u ynpasienue. 2020. T. 26.
Ne 11. C. 1170-1179. https://doi.org/10.35854/1998-1627-2020-11-1170-1179

* Kynamos B. U., 'mnbaen6epr A. b. Mcnonp3zoBanue OpeHzaa Juis MPOABMKEHHS HA PHIHOK HOBBIX NMPOJIYKTOB // DKOHOMMKA U ynpasieHue. 2013.

T. 34. Ne 2. C. 40-46.

» XBopoctsHas A. C. Mcnonb3oBaHue METOAUKN (PMHAHCOBOM CTPATETHU B YIIPABICHUM AKTUBAMH KPEaTUBHOM SKOHOMHKH // DKOHOMHKA U YIIPABJICHHE.

2017.T. 142. Ne 8. C. 67-74.

2 JlurBunoB H. H. Bpenn-kysbTypa: 3aBoeBaHue pacnoiaokenus kiauenra // bpenn-menemxment. 2007. Ne 5. C. 338-343.

77 Slnenko M. b. ®opmupoBanue unenTnaHocty Openna // Ilpakruaeckuii mapkerunr. 2016. T. 238-1. Ne 12-1. C. 113-116.

2 Creative economy branding: Conquering markets through innovation and brand excellence / T. Sukomardojo [et al.] // Branding Journal of Management

and Business. 2023. Vol. 2. Ne 1. P. 54-64.
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CO3/IaHMs CTpaTeruu pa3BuTHs OpeHaa. CeromHs B cTpa-
TETUYECKUX KOMMYHHUKAIIUSIX OpeH/Ia, TTOMIMO IIeH-
HOCTEH, IOJDKHBI ObITh BRIOPAHBI aKTYaIbHBIC METOIbI
WX JJOHECEHHS, KOTOPbIE CIIOCOOCTBYIOT B3aHMOJICH-
CTBHIO C TOTPEOUTEIIMHU HAa IMOITHOHATIEHOM YPOBHE.
CO0OTBETCTBEHHO, TO3UIIMOHUPOBAHUS U BEIOOpA KaHA-
JIOB KOMMYHHUKAIIMA HEJOCTATOYHO JIJIST BBIICICHUS
Ha (POHE KOHKYPEHTOB M MacCIITA0UPOBAHUS MPOJIAK.
Pemenue qanHOTO BONpoca HAXOAUTCS HA CTHIKE MCU-
XOJIOTHH, MAPKETHHTa U OPEHANHTA, YTO 00YCIIaBIMBAET
HEOOXOAMMOCTh CTPATETHIE€CKOTO PA3BUTHSI YMOITHO-
HaJHHOTO MHTEIICKTa OpeH/1a KaK HHCTPYMEHTA BIIH-
STHHS Ha TIOTPEOUTEBCKOE TTOBEICHHE.

OcHoBaTeIeM KOHIEIIIUHA AMOIIMOHAILHOTO HHTEII-
JIEKTA SIBJISICTCS aMEPUKAHCKHUI MUcaTelb U MCUXO-
sor JI. loynMan ¢ ero paboToit « IMOITHOHAIBHEIN
HMHTEJUICKT: TOUYEMY OH MOXKET 3HAUUTh OOJIbIIE, UeM
1Q», nanucanuoi B 1995 . OMoIMOHATBHBINA UHTE-
JIEKT YeJIOBEKa BKIIIOUAET B ceOS 5 OCHOBHBIX Xapak-
TEPUCTUK: CAMOCO3HAHUE, CAMOPETYIHPOBAHHIE, MO-
THBALMS, SMIATUS ¥ HABBIKH OOLICHUS . Nzyuas
Hay4IHBIA TUCKYPC CTaTe U MOHOTpaduii, MaTepraIbl
TPEHUHTOB U 00PA30BATENBHBIX IPOIPAMM I10 CTPaTe-
TUYECKOMY JHIEPCTBY, MBI IPUIILTH K BEIBOJY O TOM,
y10 B X XI BEKke SMOIIMOHAIBLHBIN HHTEIUIEKT U THOKHE
HAaBBIKH [IEHATCS OOJIBIIE, YeM TEXHUUCCKUE YMCHHUS.
C TOuYKM 3peHHS YKOHOMHUYECKON M 00IIEeCTBEHHOM
3 PEKTUBHOCTH peaiu3aliii CTPATEr Ui OHU SBIISIOTCS

30,31
OMpeaAC/IAOIINMA .

AHAJIM3 CTPATErH4ecKoro onbITa
HCIO0Jb30BAHUS IMOLMOHAJBLHOT0 MHTE/LIEKTA

B CTpPaTerniecKoM MO3MIHMOHUPOBAHUM OpeHaa
TeHaeHMs, O KOTOPOIl TOBOPUJIOCH BBIIIE, Xapak-
TepHa u Jyis OpeH1oB. UyBCTBa, BO3HHUKAIOIINE Y Y€II0-
BEKa MPH KOHTAKTe ¢ OpPESHIOM, CTIOCOOHBI TTOBIHUATE
Ha pelIeHre 0 MOKYIKe Ha OeCcCO3HATETLHOM YPOBHE,
a TaKKe CII0COOCTBOBATH (POPMUPOBAHHMIO JTAITLHEUTIICH

https://doi.org/10.21603/2782-2435-2024-4-2-231-243

JIOSITBHOCTH K OpeHy. M3 3TOro MO>KHO BBISBHTS ITPSI-
MYI0 3aBHCHUMOCTE YPOBHSI Pa3BUTHsI YMOIIMOHAIEHO
MHTEIIeKTa OpeH/1a 1 KOMMEPYECKUX PE3yIbTaTOB KOM-
nanuu. OMH U3 JUIEPOB POCCUHCKOTO PEKIaMHOTO
pbIHKA — areHTcTBO MERA — siBIIsIeTCS YacThIO TPYIIIBI
kommanuii OKKAM u ¢ 2021 1. mpoBoAUT UCCIIe0BaA-
HUS DMOIIMOHAJILHOTO HHTEIUIEKTa OpeH 10B. B pesyib-
Tare OBLIO BBISIBICHO, YTO OPEHJIbI C HAUITYYIINMHU
nokazaresisimu EQ mpeBocxonsat OpeH/Ibl ¢ HU3KUMU
nokazaresnsimu 6oiee yem Ha 400 % 1o mokaszaresto
peHTa0enbHOCTH MHBECTULIUN TIpU oueHke 10-yet-
HEro nepnoz[a32. JlaHHBIE 5KOHOMHYECKHE MTOKA3aTEeNN
OTIPENIEISIFOT SMOIMOHAIBHBIN MHTEJUIEKT KaK (hakTop
SKOHOMHYECKOTO ycriexa (GUpMbI U KaK CTPaTeruueCKUi
MIPUOPUTET JUISL PA3BUTHUS CTPATETHH OpeH/a.

B 2023 1. areaTrctBo MERA mipoananu3upoBaio
44 FMCG 0OpeH/a B KaTeropusix 4ai, HIOKoJIa,I, HOTypThI
Y COKHU. BbITH BBISBICHBI CIIETYIOIIHE 3aKOHOMEPHOCTH
B 00J1aCTH SMOIIMOHAIBHOTO HHTEJIEKTa OPEH/IOB!

1. I'nyOokue cBsi3u ¢ MOTPEOUTEIEM OCTAOTCS JTAXKE
TIPU OTKITIOYSHUH METUATIOICPIKKH, UTO MOATBEPIKIAET
CTpaTeTHYeCKyI0 3HAYUMOCTH BBICTPANBAHUS JOBEPH-
TEJIbHBIX OTHOLIEHUM C LIEJIEBOM ayAUTOPUEI;

2. BpeHapI-muepsl YAEISIoT O0bIIOe BHUMAaHUE 00-
IICHHUIO C TOTPEOUTEIAIMH Yepe3 SIMOIUH U 3aKJIa bl
BAaIOT UX B CBOIO CUCTEMY KOMMYHUKanuil. Y 4 u3
20 OpeH/IOB C CaMbIM CHIILHBIM YPOBHEM 3MOIIMOHAb-
HOTO MHTEJUIEKTa IPUCYTCTBYET CEpAIE B JOTOTHIIE.
Jaxxe Takol, Ha NEpBBIN B3I, HE3HAYNUTEIbHBIN
AJIEMEHT JIu3aifHa CIIoCcOOeH MOBIHATH Ha OeCCO3Ha-
TEJIBHYIO PEaKIUI0 TOTpeOuTeNeH;

3. I'enaepHble pa3nuyus, BO3pacT, ypOBEHb J0X0/a U
[IEHHOCTH BIHSIOT Ha BOCTIpUATHE OpeHaa. JTO BBIpa-
JKEHHE TpeHJa Ha MepPCOHAIN3UPOBAHHBIE KOMMY-
Hukanuu. CienoBarebHO, HET BOBMOXKHOCTHU OJIU-
HAaKOBO MO3UIIHOHUPOBATH CBOIO MPOIYKITHIO IS
Bcex norpeduteneit. Heodxoanmo yeTkoe BblieIeHNE
LIEJICBOM ayIUTOPUU U €€ AanbHeHIIas KiacTepus3a-

» DMonuoHaNbHEIH nHTeIekT Openga. URL: https://adv.dp.ru/analitika oct03 (mara oOpamenus: 09.02.2024).

0 Hosukosa . B. Ctparernueckuii muiep B 1H(pOBOii SKOHOMHKE: POIIb, Ka4eCTBA U XapakTepucTHKH // ConnanbHO-Tpy10BbIe nccaenosanus. 2021.
T. 45. Ne 4. C. 150-160. https://doi.org/10.34022/2658-3712-2021-45-4-150-160

3! Hoeukoga U. B. ITapajiokcbl coBpeMeHHOTO cTparerindeckoro mjaepersa // Teopus n npakruka crpareruposanust (Cepus « JkoHoMH4ecKast 1 GHHaHCOBast
cTparerusi»): VI MexayHapoHas HayqHO-TIpaKTHIecKast KoH(epeHIns: cOOpHUK H30paHHbIX HayIHBIX CTaTel U MaTepHasoB KoHpepeHnuu. M., 2023.

C. 35-39.
2 DMOIMOHAIIBHBIN HHTEIUICKT OpeH a. ..
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LU TI0 Pa3IUYHBIM KPUTEPUSIM It POPMHUPOBAHUS
AKTyallbHOTO OOpalieHus] K KaXJIOMY OTEHI[UATb-
HOMY KIIUCHTY;

4. llena onpenenser HeHHOCTh. [lonyuuTs n0suib-
HOCTb IOTpeOUTENel B HU3KOM IIEHOBOM CEIMEHTE I'0-
pasno cioxHee. CoueTaHue BHICOKOTO SIMOLMOHAIBHOTO
WHTEJUICKTa C HU3KOH IeHO# — OombImast penkocTh. Ha
POCCHUHCKOM PBIHKE TPUMEPOM TaKOTO OTKPBITHS CTal
mokomax «Alpen Gold»™.

[Ipu co3mannm cTparernu pa3BUTHs OpPEeH/Ia U €T0
SMOIIMOHAJIFHOTO MHTEJIJIEKTa HEOO0XOIUM TpesBa-
PUTENBHBINA aHAIU3 PhIHKA U ayJIUTOPUH, & TAKKE
BBICTpanBaHUE MEPCOHAIN3UPOBAHHBIX SMOIIMOHAIIb-
HBIX KOMMYHHUKAIIUN C YY€TOM I[EHHOCTHBIX MPEJI-
noureHuit aynutopuu. s a¢pdextuBHON paboOThI
C YMOIHUSMH ayAUTOPUN OpeHIa HEOOXOIUMO TTIOHNMA-
HUE U UCIOJIb30BaHUE AP PEKTUBHBIX HHCTPYMEHTOB
HEHpOMapKeTHUHTa U TICHXOJIOTHYECKUX TTPUEMOB,
KOTOpBI€ MO3BOJISIIOT TOHECTH A0 ayAUTOPHH IIEH-
HOCTHBIE MPENJIOKEHUs OpeHIa U CKIOHHUTD JIIOACH
K mokymnke. [Ipu co3gaHum cucTeMbl YMOIMOHAIb-
HBIX OpeHJ-KOMMYHHKAIMA HYXKHO OOpaTHTh BHU-
MaHUE Ha BBICTPAUBAHKE JOJITOCPOYHBIX OTHOIICHUI
C OTPEOUTENSIMU, OPUSHTHPYSACHh HA CTpaTernye-
CKO€ pa3BUTHE ayTUTOPHH. Pa3oBbIe IMOIIMOHATHHBIE
MOKYIIKU C JIaJbHEUIIIUM pa304apoOBaHHEM B OpeH-
JIe CTIOCOOCTBYIOT CO3/IaHHIO HETaTUBHOTO MMUJIKA
BOKpYT OpeHna.

[epen paccMoTpeHNEM aKTyaabHBIX HHCTPYMEHTOB
OpeHI0B, TOMOTAIOIINX BO3IEHCTBOBATH HA SMOITUU
MOTpeOUTENEH, CTOUT ONPECITUTH OCHOBHBIC YMOIIHH,
KOTOPBIE MOTYT OBITh 32JI0KEHBI B KOMMYHHKAITUOH-
HYIO cTpareruto. B cBoeii cTparerun OpeHy A0KeH
OTIEPUPOBAThH MO3UTUBHBIMHU AMOILIUSIMH M CO3/IaBaTh
y MOTPEOUTENCH YyBCTBO PAJOCTH, MPEABKYIICHUS
Y HaJISKIBI HA TYUIITYTO KHU3Hb C JAHHBIM TPOTYKTOM/
yciyroit. OgHako MHOTa MOYKHO TPUMEHHUTH aKIIEHT
Ha HETaTUBHYIO AMOIIUIO KaK 3JIEMEHT peKJIaMHOU
KaMITaHWH, KOTOPBIN XOpOIIIo oTpadarksiBaeT. [ maBHOE —
HE C03/1aTh UJICHTU(UKAIUIO JTAHHOW HEIPHUSATHOU
AMOIMH ¢ OPEHIOM.
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BapwuaHTbI SMonHiA, K KOTOPBIM MOXET BBI3BIBATH
OpeHa uepe3 CBOW AMOIMOHAIHHBIA MHTEIJIEKT: pa-
JOCTh, CHACThE, HaJleXkKaa, MeuTa, OE3MATECKHOCTD,
CTpax W pa3apakeHue.

Hanpumep, xommanust Coca-Cola coznana acconu-
aIMIo CBOETO OpeH/1a C YyBCTBAMH PalOCTH, CHACThS
1 npa3aHuka. KoMmanus 3a0knia 3TH IMOIIMY B CBOE
JHK nmocpencTtBoOM KauecTBEHHOMN peKjaMbl U CO3-
JAHUsI KPEIKUX MPUBSA30K HATUTKA K MPA3THUIHOMY
HACTPOEHHUIO U ceMbe. CJIOraHoM peKJIaMHOM KamIia-
Huu «Coca-Cola» B 2009 1. 6611 «OTKpO# cuacTbey,
CO3JaBIIMU CBS3b HANUTKA U AMOLUH, K KOTOPHIM
BCE cTpeMsTes . D10 3¢ eKTHBHAS peaTn30BaHHAs
OpeHJI-cTparerusi, KOTopast IOMOTJIa He TOJILKO 3aXBa-
TUTHh KPYIHYIO JOJIFO PBIHKA, HO B ChOPMUPOBATH
nmuk Coca-Cola He mpocTo Kak HAITUTKA, a KaK aTpH-
OyTa mpa3HUKa ¥ CYACThs. DTO MOXKET MOOYKIaTh
JIIOJICH K MOKYIIKE Pajii UCTIBITAHUS TAHHBIX SMOIIHH,
a TakKe I0 ciydaro Jiro0oro mpasaauka. OTcroma
BHJIHO KaK Ba)XHO CO3/1aTh HE TOJIBKO JIOTHYECKYIO
B3aUMOCBSI3b IPOIYKIIUU K COOBITUSM, HO U IMOITHO-
HaJbHYIO aCCOLHAIINIO.

Eciu koMianus B onpeAeneHHbld IEpUO CBOErO
CYIIECTBOBAHHUS JIeTIa€T B KOMMYHHUKAIHUSIX aKIEHT
Ha HETaTUBHYIO SMOIIHIO, TO ONTUMAJIBHBIM OyaeT
BBICTaBIICHHE OpEH/Ia B PO N30aBUTEIS/CIIACHTEIISI
u ap. Hampumep, koHIENIHsI peKIaMHOTO TTOCHLIA
PMHS, xotopas u3Ha4aaIbHO aKIEHTUPYET BHUMA-
HUE Ha Mpo0ieMy KIIMeHTa, YCUIIHBACT CTPax Mepen
MTOCJIEICTBUSIMH, a 3aTeM JaeT HaJAeKIy U MOCIey-
IolIee pelIeHue, npeaocrasusgemMoe pupmoi. B aToi
CUTYyallUU YEJIOBEK 3aTATUBAETCS B BOPOHKY COMHEHUH,
a 3aTeM BHUJINT pelieHne cBoei mpoodnemsl. [losTomy
Ha BOJIHE OOJIETYEHHS U HAJEXK/Ibl BEPOSATHOCTH UM-
MyJIbCUBHOM MOKYNIKH BhIlIE. [71TaBHOE B TaKO# CUTY-
aIuy He TOJIFKO TPUMEHATH OMOIIMOHAIILHOE BO3/ICH-
CTBHE, HO U J1aBaTh Ka4€CTBEHHBIHN MPOIYKT, KOTOPHIE
JieaeT XKU3Hb KIIMEeHTA JIy4llle, 1JIsl CTPaTeruyecKoro
pa3BUTHs OpeHa Yepes JOSITbHOCTh ayIuTOPHH.

ILleHHBIM UHCTPYMEHTOM, 3aJ0KEHHBIM B CTpaTe-
THYECKYH0 KOMMYHUKAIUIO OpeH/1a, BBICTYIAeT TOH

3 Mera oneHII0 3MonuoHanbHbIH HHTe/IekT FMCG-6pennos. URL: https://okkam.group/press/tpost/notlgxgan1-mera-otsenilo-emotsionalnii-intellekt-

fm?ysclid=ltk Infza8938275691 (nara obpamenus: 09.02.2024).

# Coca-Cola. Brand equity package. URL: https://pdfslide.us/documents/coca-cola-brand-equity-book.html?page=16 (nara o6pamenus: 09.02.2024).
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rosoca (Tone of Voice). Ton rosoca — 3To mposiBie-
HUeE XapakTepa Ou3Heca B MpoIecce KOMMYHUKAUN
¢ aynuTopueii”. DopMaT IpernogHeceHns HHHOPMAIHH
MOJKET TIOBIIUATH HAa UMUK OpeH/Ia B TiIa3ax MmoTpe-
OuTenei: eciay KOMIIaHHUS CBOIO KOMMYHHKAITUIO BE/IET
Yyepe3 OAMH TOH roJIoca, KOTOPBIH OJIN30K ayAuTOPUH
Y KOHTPY?HTEH TPOAYKTY, TO (POPMHUPYETCS OITyIIECHIE
Omm30cTH K OpeH/Ty, a TakKe OONMK Ha/Ie)KHOH 1 rmocie-
JIOBATEJIbHON KaMIIaHUU, KOMMYHUKAIIUA KOTOPOH
BBIJIEpKaHbI B eIMHOM cTHIIE. ['0moc OpenHa — BakHas
4acTh UMMJDKA OpPTaHU3AINH, BIUAIONAs HA JIOAIb-
HOCTb ayIUTOPUH 1 popMHpYIOIIast OeCCO3HATEIbHYIO
CHMITATHIO .

EcTh 4 OCHOBHBIX XapaKTEpPUCTHKH TOHA T0JIOCA.
VY kaxzporo OpeHzia B KOMMyHHKalUAX Ipeobnanaet
OJIHA W3 HUX: 3a0aBHBIN/CEPhE3HBIN, (DOPMATHHBIN/
MOBCEIHEBHBIN, YBaKHUTEIHHBIN/ACP3KUI U BOCTOP-
meHHLIﬁ/cz[epmaHHLIﬁ37.

Hanpumep, Coca-Cola B cBOMX KOMMYHHUKAITASIX
HCIONB3YET TOBCEJHEBHBIN, TO3UTUBHBIN U HENIPUHY K-
JICHHBII TOH TOJI0Ca. JTO TIOMOTAET BBICTPOUTH MTEPCO-
HaJIM3UPOBAHHOE JIPYKECKOE B3auMoiecTBrE Ha « Thi»
C 1IeTIeBO ayuTopueii Openia. Takoi T KOMMYHHUKA-
LUK CTUPaeT Oapbepbl C TOTPEOUTESAMH, a PEKIIAMHBIC
CJIOTaHBI ¥ TTOCHUTBI TO3UIIMOHUPYIOT OPEH/] KaK JaBHO
W3BECTHBIN M ONu3kuid JrofsiM. 1Jist mpumepa MOKHO
paccMOTpeTh HECKOJIBKO PEKIIAMHBIX CJIOTaHOB U3 pa3-
HBIX BpeMeHHbIX reprozio: «Drink Coca-Colay, «Enjoy
life», « What you want is Coke»’®. UIx Bcex 00BEAUHSAET
MIPOCTOE, HEMPUHYKICHHOE ¥ TIO3UTHBHOE OTHOIIICHHE
K J)KU3HH. JTO OJIMIETBOPSIET APYKOY, CEMBIO U CHACThE,
KOTOpBIE SBJISIOTCA JOMUHUPYIOIIUMH LEHHOCTSIMU
MIPH TTOKYTIKE HAIUTKA.

B kadyecTBe 0QUIIMANTBHOIO TOHA TOJIOCA MOYKHO
paccMmoTpeTh koMnanuio «Mercedes». bpenn opuen-
THUPOBaH Ha yCIICUTHBIX U IeJIeyCTPEMIICHHBIX JIFOIEH,
BeIOHparommx Tyuamee: «Defining classy’ . IIpu mpo-
JlaXke JOpOTrHUX TOBapOB IMPEMHYM-KJIacca CTOUT HC-
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[10JIb30BaTh O(HULIHAIBHBIN U CEPbE3HbII TOH roioca,
MOJIYEPKUBAIOLINI CTAaTyC ayIUTOPUH, K KOTOPOH
o0Oparaercsi KOMIaHusl, ¥ BBLACISIONIMN PeMUaIbHBIH
CETMEHT TOBapoB OpeHaa. OH MOXeT OBITh A0COIIOTHO
Pa3HbIM, HO JIOJDKCH [TOJYEPKUBATh IIECHHOCTH OpeH/1a
1 OBITH OJIN30K ayJUTOPHUU IPOLYKTa MU YCIYTH.
dopmar goHeceHHs EHHOCTeH OpeHa 10 MoKy-
nareneit BaxxeH. OHAKO CTOUT yASIUTh BHUMAaHUE
TaKOMY OCHOBOIIOJIATaIOLIEMY aClEeKTy SMOIMOHAb-
HOTO MHTEIIEKTa OpeH/1a, Kak B3anMOJIEHCTBHE ¢ Oec-
CO3HaTeIbHON (MMIUTMIIMTHO) 4aCcThIO MO3Ta IMOTpe-
oureineil. Peus uaer 00 UCIOIIB30BAHUY JOCTUKEHUN
MICUXOJIOT'UH B 00JIACTH U3Y4YEHHS BOCIIPHSTHUS LIBETOB,
¢dopm, pazmepos, GopMyITHPOBOK, IU(P U MPOUNX dJie-
MEHTOB COIIPUKOCHOBEHUSI OTpedUTENeil ¢ OpeHI0M,
KOTOPBIE B COBOKYITHOCTH CIIOCOOHBI BIUSATH Ha peLie-
HHUsl yenoBeka. Hanpumep, CHHHN LBET acCOLMUPY-
eTCsl ¢ JOBEpUEM U 0€3011aCHOCTHIO. 3Hast 3TO, OaHKH
UCTIONIB3YIOT CUHUH LIBET B JIOTOTUIIAX KAK [10KA3aTelb
HaJIeKHOCTH KPEIUTHOM opranu3anuu. B coBpemeH-
HoMm Digital-mpocTpaHcTBe TPy HACTPOWKE PEKIaAMBI
KHOIIKH AJIS1 [IePEeX0/ia Ha CalT J1eJ1at0T CHHETO LIBETa.

Ecnu oOparutbest K GecCO3HATENILHOMY BIHSIHHIO
(bopMbI 00BEKTA, TO TOKA3ATEIbHOMN SIBISETCS HCTOPUS
Hemerkoro nmuBa Hasseroder. Kommanus maBecTHPO-
Baja 30 MJTH eBpo B OOHOBICHHE U3aliHa OyTHIIOK,
caenas (hOpMYy TOpibILIKA ILIECTUYTOJIBHONW BMECTO
OKpyrIoi. M3 MCUX0J0TMYECKUX UCCIEeIOBAaHUN U3-
BECTHO, YTO KpyTiible (JOPMBbI BOCTIPUHUMAIOTCSI KaK
Oonee MsATKUE U (EeMUHUHHBIE, TOTAA KaK (OPMBI
C yIJIaMH BOCTIPUHHUMAIOTCA KaK CHIIBHBIE U MYKe-
CTBEHHBIE. Takas nepeMeHa B Tu3aiiHe MOBBICHIIA KOH-
IPYHTHOCTb YIAKOBKHM CJIOTaHy OpeHna « My>K4HnHBI
3HAIOT MTOYEMY» .

Takum 00pa3om, HHCTPYMEHTOB IICHXOJIOTUYECKOTO
¥ SMOITMOHAIBHOTO BO3ACHCTBUS Ha MOTpPEOUTEIEH
MHOT'0, HO BC€ OHM HalleJIeHbI Ha OCTPOSHHE KPEIKUX
1 JOJTOCPOYHBIX B3aMMOOTHOIIEHUH ¢ ayquTopuen

3 What is tone of voice and why does it matter? URL: https://www.acrolinx.com/blog/what-is-tone-of-voice (nara oopamenus 10.02.2024).
6 Npyxununa A. M., @aneeB A. A. Boustaue tone of voice Ha nmumkeBoe Bocnpustae Openna // Acupant. 2021. T. 62. Ne 5. C. 96-98.

37 Tone of voice OpeHja: mpakTuueckoe pykoBoacTBo u npumepsl. URL: https://www.uplab.ru/blog/tone-of-voice-of-the-brand (nara obpamenus:

10.02.2024).
% Coca-Cola. Brand equity package...

¥ Mercedes Benz. URL: https://www.mercedes-benz.com/en (nara odpamenus: 10.02.2024).
“ Barden P. Decoded: The science behind why we buy. John Wiley & Sons, 2013. 288 p.
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Openna. dupmel, KOTOpBIE HE Pa3BUBAIOT 3MOLMO-
HaJIbHBI MHTEJUICKT OpeH/ia U He 3a][yMBIBAIOTCS
00 SMOLIMOHAIBFHON COCTaBISIOIICH KOMMYHHUKAIIMOH-
HOM CTpaTeruu, NPOUrparoT B KOHKYPEHTHOH O0pbOe
B TWHAMUYHOM MUpE.

BbIBO/IbI

BpeH,Z[ ABJIACTCA CTPATCTUUCCKU Ba’XHBIM HEMATC-
pUATbHBIM aKTHBOM KOMITAHMH, KOTOPBIN ITO3BOJISICT
BBIJIETTUTHCS Ha (DOHE KOHKYPEHTOB, JOHECTH CBOE
YHHUKaJIbHOE TOPrOBOE MPEITIOKEHHE U COPMUPOBATH
JOSUTBHOCTH ayauTopuu. COBpEeMEHHbIE TCHICHIIHH
pBIHKA 00yCIIaBINBAIOT HEOOXOJUMOCTH BBIJCICHUS
OpeHaa B OTAEIbHBIN KOHTYP CTpaTeTuH pa3BUTHS
OpraHU3alluu.

ITonxox k pa3BuTHIO OpeHIa KaK CTPATErHIeCKOTO
OpUOPUTETA JOJIKCH 6I)ITI) KOMITJICKCHBIM U BKIJIIO-
YaIoUIUM B ce0s THIATEIbHBIN aHAIN3 OKPYKaroIIen
Cpembl. YUUThIBas TI00ANBHBIN U PETHOHAIBHBINA TPEHT
Ha MOMUCK CMBICJIOB, KOMIIaHUA JOJDKHaA THIATCIBHO
MTOZIXOIUTH K MTPOIiecCy (POPMYITUPOBKU MUCCHH U IIEH-
HOCTEH, KOTOpBIE OyayT OMU3KH IEJIEBOH ayTUTOPHUH.
TakTrka pa3BuTHs OpeH/Ia JI0JDKHA TIOCTOSIHHO Jopada-
THIBATHCS ¥ ONMTHMHU3UPOBATHCS C YIETOM TEHACHIIUN

JUTEPATYPA

TEOPUA U NMPAKTUKA

2024. Tom 4. Ne 2

1 3akoHOMepHocTeil. DopmupoBaHne CTpaTerniecKon
WIECHTUYHOCTH OpeH/a CTAHOBHUTCS OCHOBOIIOJIATat0-
LIMM acleKTOM 3PPEKTHBHOTO (PyHKITHOHUPOBAHHUS
OpraHW3alliy Ha PHIHKE.

CrpeMuTeNnbHBIH POCT KOIMYECTBA OPEHI0B HA
PBIHKE CO3/aeT HOBBIE MOAXOABI K yUeTy UHTEPECOB
1 IOTPEOHOCTEH 1eeBOM ayIuTOPUN Yepe3 UHCTPY-
MEHTapuil CTpaTernyeckux KOMMYHHUKaIUi, BKITIoUas
BHEApEHHUE HEHpOMapKeTHHTa IPU pa3paboTKe cTpa-
TETHH Pa3BUTHSA OpeHIa. DOMOIMOHATLHBIA HHTEI-
JIEKT CTAHOBUTCS OJHON M3 KIIIOYEBBIX COCTABIIAIO-
LIMX 3alIOMUHAIOIIErocsi OpeHaa, KoTopast cocooHa
BIUATH Ha TIOBEJICHUE TIOKyTIaTeseld. bpeH bl akTHB-
HO BHEPSIOT 3MOLHMOHAJIBHBIE MTOCHIIBI B CUCTEMY
CTpAaTernYeCcKNX KOMMYHHUKAIUH, CTPEMACH 3aTs-
TUBaTh MOTPEOUTENICH B BOPOHKY B3aUMOJICHCTBHS
¢ OpengoM. KommekcHbIH MOIX0/ K pa3BUTHIO IMO-
LMOHAIBHOTO UHTEIJIEKTa OpeH/Ia CTAHOBUTCS BOC-
TpeOOBAaHHBIM, a OPTaHU3AIUN CTAHOBATCS OPHEH-
TUPOBaHHBIMU Ha (POPMUPOBaHUE MOTPEOUTETHCKON
JIOSUTHHOCTH TOCPEICTBOM HCIIOIB30BaHMS IMOIIHMA
B COBOKYITHOCTH C Ka4€CTBEHHBIM MPOTyKTOM, UMe-
IOIIMM 32 COOOM UCTOPHIO, HACIICAHE, TPAJULIUHA U
aKTyaJIbHBIE TIEHHOCTH.
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